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AHOTALIA

Hazapenko M. C. Po3po0ka aHamiTHIHOT CUCTEMU CerMEeHTAIlli KITIEHTIB Ha OCHOBI
METO/[IB CTAaTUCTUYHOTO HABYAHHS 13 3aCTOCYBAHHSAM IHCTPYMEHTIB Oi3HEC-aHATITHKU.
CremianpHicts 122 «Komn'torepHi Hayku». J{OHEIbKUII HaAIllOHAJIBHUN YHIBEPCUTET
imeni Bacunsa Cryca, Binnauis, 2026.

VY kBamidikamiiHiii poOOTI PO3MISIHYTO 3aJa4y CErMEHTallll KJII€HTIB Ha OCHOBI
JaHUX MPO IXHIO KyMiBeJIbHY NoBeaiHKY. [IpakTiuHa yacTiHa OXOIUTIOE MiAroToBKY CSV-
naracety, QopmyBaHHid RFM-moka3HukiB, KiacTepusallito MeTooM k-means vy
cepenoBulll R Ta OILIHIOBaHHA OTpPUMAaHMX Tpyn KJIi€HTIB. Pesynsraru nonano y Power
Bl y Bursai dashboard 3 ananiTHyHuMU OKa3HUKAMU, Bi3yali3aliiMi Ta BUCHOBKAMHU
1010 0COOTMBOCTEN KOKHOTO CETMEHTA.

KirouoBi cnoBa: cermenTartis kiieHTiB, RFM-anani3, kinactepusaiiisi, k-means, R,

Power BI, 0i3Hec-aHaIITHKA.

ABSTRACT

Nazarenko M. S. Development of an Analytical System for Customer
Segmentation Based on Statistical Learning Methods and Business Intelligence Tools.
Specialty 122 "Computer Science". Vasyl Stus Donetsk National University, Vinnytsia,
2026.

The qualification work examines customer segmentation based on purchasing
behavior data. The practical part includes CSV dataset preparation, calculation of RFM
indicators, k-means clustering in R, and evaluation of the obtained customer groups. The
results are presented in Power BI as a dashboard with analytical indicators, visualizations,
and conclusions describing the characteristics of each segment.

Keywords: customer segmentation, RFM analysis, clustering, k-means, R, Power

BI, business intelligence
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BCTYII

AKTyaJIbHICTb TeMHM J0CJHil:KeHHsA. CydacHUU eTanm pPO3BUTKY €JIEKTPOHHOL
KOMEPIIi XapaKTEepPU3y€eThCsI CTPIMKUM HAPOIIyBaHHSAM OOCSTIB JaHUX, Kl TEHEPYIOThCS
BHACJIIOK B3aeMOJii KIEHTIB 13 migmpueMcrBamu. KoskHa TpaH3akiis, KOXHA
NeperjsiHyTa TOBAapHA TO3MWIlIA Ta 3alulIeHUud BIATYK (QOpMYyIOTh Ty MEpBUHHY
iHopMalliiiHy OCHOBY, Ha SKiii BHOYJIOBYETbCS Cy4YaCHUH KJIIE€HT-OPI€EHTOBAHUM
MapKETHHT. 3JaTHICTh OMPallbOBYBaTH, CUCTEMATH3yBaTH Ta 1HTEPIIPETYBAaTH TaKl JaHi
CTa€ OJHMM 13 KJIIOYOBMX YMHHHKIB KOHKYPEHTOCHPOMOXKHOCTI €-Commerce
MIJIPUEMCTB 1 BUBHAYAE SKICTh HPUUHATTS YIIPABIIHCHKHUX PIIIEHb.

Oco0iMBy poib y IIbOMY IMPOIECI BiAIrpae CErMEHTalllsl KIIEHTIB — MOALT
KJIEHTCHKOI 0a3W Ha OJHOPIJIHI TPYyHNH 3 TMOJIOHOIO KYMIBEIHHOIO TOBEIIHKOIO.
CerMeHTalis  JO3BOJISIE  TEPEXOJUTH  BII  YHIPIKOBAHOIO  MapKETHHIY [0
MEPCOHAII30BAHNX CTpPATErii B3a€MO/iil, ONTUMI3YBaTU PEKJIAMHI BUTPATH, YTPUMYBATH
HAWIIHHIMIMX KIIE€HTIB Ta BUABJIATH TPYNH, 110 MOTpeOyIOTh peakTuBallii. BomHovac
TpaJAMLINHI TIAXOAW JO CEerMEeHTalli, [0 IPYHTYIOTbCA Ha JAEMOrpapiyHuX YU
IHTYITUBHUX KPHUTEPIsSX, HE PO3KPHUBAIOTH YCHOTO MOTEHINATY TPAH3AKIIMHUX JTaHUX Ta
He 3a0€e3Meuy0Th JOCTATHLOI TOYHOCTI Y BUBHAYEHHI MMOBEIIHKOBUX MATEPHIB.

[Tornubnene BupimieHHs Ii€i TpoOJeMu MOB'sI3aHE 13 3aCTOCYBAHHSM METOJ1B
CTaTUCTUYHOTO HaBYaHHS, ITepeyCiM aIropuTMiB KiacTepu3aliii 6e3 yaurens. Meron K-
means y noeananHi 3 RFM-ananizom (Recency, Frequency, Monetary) HabyB 3Ha4HOTO
MOIIUPEHHS B aKaJACMIYHUX JOCHIIKEHHSIX Ta KOMEpLIMHIA TIPaKTHUIll 3aBASKU
PO30pPOCTi, OOYMCITIOBANIbHIN €(EKTUBHOCTI Ta 3po3yMuliid Oi3Hec-1HTepIpeTalii
pe3ynbTaTiB. [HTerpamis Takoi Mojell 3 IHCTpyMEHTaMHu Oi3HeC-aHaJlITUKH, 30Kpema
mwiatdopmoro Microsoft Power Bl, no3sossie TpanchopMyBaTi MaTeMaTHYHI pe3yJIbTaTH
KJIacTepHu3allii y IHTEPAKTUBHI AHAIITUYHI PILICHHS, JOCTYITHI KIHUEBUM KOPUCTYBadam
0e3 creriaabHO1 TEXHIYHOT MATOTOBKH.

HesBaxaroun Ha IMUPOKE BUCBITJICHHS OKPEMHUX EJIEMEHTIB I[bOTO IMiJIXONIy Y

HAyKOBIA JiTeparypi, MoOyIoBa IUIICHUX aHAJITUYHUX CUCTEM, SKI TOEAHYIOTh
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MIPOTpaMHy peajizallifo CTAaTUCTUYHOTO HaBYaHHS, 0OpOOKY peajlbHUX TPaH3aKIIMHUX
JaHUX 1 TOBHOIIIHHY BI3yali3allil0 y CepeoBHINl Oi3HEC-aHATITUKH, 3aJTHIIAETHCS
aKTyaJbHUM 3aBJIaHHAM. Y Ce 3a3HAaYCHE 3yMOBIIIOE AKTYalIbHICTh PO3POOKH aHAIITUYHOL
CUCTEMH CETMEHTAIlli KIIEHTIB HAa OCHOBI METOJIB CTATUCTUYHOTO HABYaHHS 13
3aCTOCYBAHHSAM 1HCTPYMEHTIB O13HEC-aHATITHKH.

Meta aoc/izKeHHsI TIOJIsrae y po3poOIli aHaJITUYHOI CHCTEMHM CerMeHTallli
KIIIEHTIB €-COMMEYCE MiAnpueMCcTB Ha OCHOBI MeToay K-means knactepusanii Ta RFM-
aHai3y 3 peali3ali€lo IHTEPAKTUBHOIO aHAIITUYHOTO AAalOopay y cepeaoBuli Power
BI.

3aBaaHHs JAOCTIIKeHHs] BU3HAYAIOTHCS IMOCTABJICHOI) METOIO0 Ta IMOJSTAITh Y
TaKOMY:

® JIOCIIIJIUTH CYTHICTH 1 pOJIb CETMEHTAIIIT KJIIEHTIB y CYy4aCHOMY MapKETHUHTY,
y3arajJbHUTH MiX01 10 aHaNI3y KJIIEHTCHKUX JaHUX;

® DO3MIAHYTM TEOPETHYHI 3acaau Oi3HEC-aHATITHKH, OXapaKTEepH3yBaTH ii
poib y ¢dopmyBanHi data-driven miaxoay a0 NPHHHATTS YIPaBIIHCHKUX
pILIECHB;

e [IpoaHANIi3yBaTH METOJU CTATUCTUYHOTO HAaBYAHHS, IO 3aCTOCOBYIOTHCS Y
3alayaXx CerMeHTallli, Ta OOIPYHTYBaTH JOIJIbHICTh BHUKOPUCTAHHS
anroputmy K-means,

e po3kputu KoHuemmito RFM-aHamizy Ta ocoOmuMBOCTI HOro iHterpamii 3
METOJIaMH KJIaCTePH3allii;

e OOTpyHTYBaTH BHUOIp pPEAJIBHOrO JaTaceTy TPAH3AKIINHUX JaHUX IS
IPaKTUYHOI peani3allii MoJen;

® BHUKOHATH [ONEPEIHIO OOpOOKY, OUMIIEHHS Ta I1HTErpaulilo [IaHUuX,
chopmyBaru nokazauku Recency, Frequency, Monetary;

e 100yIyBaTH KJIACTEPHY MOJENb MeTo10M K-Means, BU3HAUYNTH ONITUMAITbHY

KUTBKICTh CETMEHTIB Ta OIIHUTH SKICTh KJIaCTEPH3allii;



e peami3yBaTH MPOTrpaMHy YacCTHHY AaHATITHYHOI CUCTEMH MOBOIO R 13
BUKOPHCTAHHSM CTICIiaIi30BaHUX 010T10TeK CTATUCTHYHOTO HABYAHHS;

® CIIPOEKTYBAaTH Ta PO3POOUTH I1HTEPAKTUBHUNA AHANITHYHUNA Iamoopna y
cepenouii Power Bl;

e chopMmyIOBaTH aHAJIITUYHY I1HTEPHpETAIlil0 OTPUMAHUX CErMEHTIB Ta
MPAKTUYHI PEKOMEH AL I0A0 iIXHHOTO BUKOPUCTAHHS.

O0'exT I0CTiIKEHHSA — MPOIEC CETMEHTAIlli KIIIEHTIB €-COMMErCe minpueMCTB
Ha OCHOBI aHAJTI3y TPAH3AKI[IMHUX JTAHUX.

Ilpeamer gocaixKeHHSI — METOIW CTATUCTUYHOTO HABYAHHS Ta IHCTPYMEHTH
Ol3HeC-aHAMITUKH, 3aCTOCOBaHI IS IOOY/JOBH aHAIITHYHOI CHCTEMH CerMeHTaIlli
KJTIEHTIB.

Metoan nociaimkeHnsi. [l po3B's3aHHS IIOCTaBJICHUX 3aBAaHb Yy pPOOOTI
BUKOPHCTAHO 3arajJhbHOHAYKOBI METOIU aHaJi3y, CHHTE3Y, MOPIBHSIHHS Ta y3araabHCHHS
— MIJI Yac ONPALIOBAHHS TEOPETUYHUX JKepen Ta (OPMYJIIOBAHHS BUCHOBKIB;, METOIU
po3BiTyBajgbHOTO aHatizy ganux (EDA), omrcoBoi CTaTUCTHKHU, KOPEISAIIHHOTO aHaI3y
— JIJIsL TOCTIJKEHHS CTPYKTYPU TPaH3aKIIMHOTO HA0OPY; METOAM MOIMEPEaHbOI 00POOKHU
JaHUX, HOpMaJti3ailii Ta JorapudmivyHoi Tpanchopmartii — A1 miAroTOBKYA MOKa3HUKIB 10
knacrepusaiii; Mmeron RFM-ananizy — ans ¢opMmyBaHHS TOBEIIHKOBHX ITOKA3HUKIB
KJII€HTIB; anroputM K-means knactepusaiiii — JJjisi moOyJ0BU CETMEHTAIIMHOI MOJIEIII;
metoau Elbow, silhouette coefficient ta gap statistic — mis BU3HAYCHHS ONTHMAIbLHOT
KUIBKOCT1 KJIAacTepiB; METOJM Bi3yali3alii JaHUX Ta IPOEKTYBAHHS I1HTEPAKTUBHUX
namoopiB 3acobamu Power Bl — mst mpakTudHO peanizalili aHaliTHIHOI CUCTEMH.

TeoperuuHe Ta NMpaKTHYHe 3HAYEHHS OJICPKAHMX PE3yJIbTATIB. TeopeThdHe
3HA4YEHHS pOOOTH IMOJISATAE Y CUCTEMATH3allli CydaCHUX MiIXOIB JO CErMEHTAIlll KJIi€HTIB
Ha OCHOB1 METO/IIB CTATUCTUYHOI'O HABUAHHS Ta OOIPYHTYBaHHI JOLIIBHOCTI 1HTErpaLii
RFM-ananizy, K-means knactepuzamii ¥ iHCTpYMEHTIB Oi3HEC-aHAJITUKH y Mexkax

€IMHOT aHANITUYHOI cucTeMH. [IpakTudHe 3HAYEHHs MOJISITae y TOMY, 10 po3poliieHa



aHaJMITHYHA CUCTEMa MOXKe OyTH BHUKOpHCTaHa €-COMMEICe MiANpUEMCTBAMH JIs
BUSIBJICHHS HAMIIHHIIIMX TPyH KII€HTIB, ONTHUMI3allil MapKeTHMHIOBHX KaMIIaHiH,
dbopMyBaHHS TMEPCOHANI30BAaHUX CTpaTerii yTpMMaHHS CIIOKMBA4iB Ta ITiJIBUIICHHS
e(eKTUBHOCTI yIpaBIiHCHKUX pimneHb. [Iporpamua peanizaris Mmoot R ta mambopn y
Power Bl moxyTh OyTH agantoBaHi i peaibHl HAOOPH JaHUX IHINIUX MAMPUEMCTB 0e3
1ICTOTHUX MOAM(IKaIlIH.

Anpobaunis pe3yabraTiB AocaigxkeHHsi. OCHOBHI IMOJOXEHHA Ta PE3yJbTaTH
JIOCITIJIPKEHHSI BUCBITJICHO y HaykoBil my6mikariii: Hazapenko M. C., Ciuko T. B. Anani3
KJIIEHTCHKUX JJAHUX 13 3aCTOCYBaHHSM IHCTPYMEHTIB O13HEC-aHATITUKH.

Crpykrypa poboru. KpamidikaiiitHa (OakajlaBpchbka) poOOTa CKIaAa€ThCs 31
BCTYIy, TPhOX PO3/I1JIIB OCHOBHOT YaCTHHU, BUCHOBKIB, CTUCKY BUKOPUCTAHUX MMOCUJIAHb
Ta JA0JATKIB. Y MEPIIOMY PO3/ILJ1 BUKJIAJACHO TEOPETUYHI OCHOBU CETMEHTAIlil KII€HTIB,
METO/IB CTAaTUCTUYHOTO HABYAHHS TAa 1HCTPYMEHTIB Ol3HEC-aHANITUKH. JpyTuii po3main
MIPUCBSIYCHO PO3pOoOIl MOJIENI CerMeHTarlii: oOrpyHTOBaHO BHUOIp JaTacery, OIKMCAHO
npoLenypy nomnepeaHboi 00podku aanux, popmyBanHs RFM-noka3nukiB Ta modyaoBu
KJIaCTEpHOI Moieli MeTofoM K-means. Y TpeThoMy po3/iii MPEeACTaBICHO apXiTEKTypy
aHANITUYHOI CUCTEMH, il MpOrpamMHy peani3aliio MOBOIO R, MPOEKTyBaHHS Ta pO3pOOKY
1HTEepakTUBHOrO aambopny y Power Bl, a Takox aHamiTHUHY 1HTEpHpeTauio
pe3ynbTatiB. Po6oTa Mictuth 60 CTOPIHOK OCHOBHOTO TEKCTY, 14 pucyHKiB, 12 TaOnuiib,

3 popmynu; nepenik pxepen Hainiuye 43 HaiMeHyBaHHS.



PO3/ILJT 1. TEOPETUYHI OCHOBU CEIT'MEHTAIII KJIIEHTIB TA
AHAJI3Y JAHUX Y BIBHEC-AHAJIITHULI

1.1. CermeHTanifA KJIIEHTIB IK iIHCTPYMEHT KJIIEHT-OPIEHTOBAHOI0
yHpaBJIiHHSA

CerMeHTallis KJI€HTIB CTAHOBUTh METOOJIOTTYHUM MIIX1/T IO aHATI3Y KIIIEHTCHKOT
0a3u miaAnmpUEMCTBA, MO Tepeadavac ii Mo Ha BITHOCHO OJHOPIAHI TPyIU (CErMEHTH)
HAa OCHOBI CXOXXOCTI TEBHUX XapaKTepUCTUK — jemorpadiyHux, TeorpadivyHux,
MOBEIIHKOBUX a00 ncuxorpadiunux. Konnenitis 6epe Butoku 3 poOit B. Cwmita [1], sikuit
oOIrpyHTYyBaB Iepexij] BiJ MaCOBOr0 MapKeTUHTY 10 AudepeHiiiioBanoro, Ta @. Kotiepa,
skuii chopMyITroBaB Kiacuuny mozens STP (Segmentation, Targeting, Positioning) six
OCHOBY CYYaCHOT'O MapKETHHIOBOTO IIaHyBaHHs [2]. [Tomaibinnid pO3BUTOK ITiIXOTY
MOB'S3aHUH 3 MOSBOIO KOHIIENIIIN yIpaBIiHHS BITHOCHHAMHU 3 KJIIEHTAMH Ta 3POCTAHHAM
OOYHUCITIOBAILHUX MOXKJIMBOCTEH, IO JIO3BOJIUIM TIEPEUTH Bl TEOPETUYHUX MOOYI0B 110
MPaKTUYHOI peasizallli CerMeHTAIlIMHUX MOJIeJie Ha BEJIMKUX MacHBax TPaH3aKIIHHUX
JTAHUX.

Y Mexax  kimieHT-opieHToBaHoro  ympaBiiHHS — (Customer  Relationship
Management, CRM) cermeHTanis BHKOHY€ KiUJIbKa B3a€MOIOB'A3aHUX (DYHKIIIH.
[lepeayciM BOHa Jae 3MOTY PO3MOJUIATH MAapKETHHIOBI KOMYHIKaIlli BIJAMOBIIHO 0
0COOJIMBOCTEM KOXKHOI TPYITH, IO MiABUIILYE PEJIEBAaHTHICTh MOBIAOMIICHb Ta KOS(IIIEHT
BiIryKy. OKpiM IIbOTO, CErMEHTAIlisi CTBOPIOE OCHOBY JUISi PO3PAXyHKY IOKa3HUKA
XuUTTEBOI LIHHOCTI KJieHTa (Customer Lifetime Value, CLV) y KOHTEKCTI OKpEMHUX T'PYTI,
10, ¥ CBOIO 4YepTy, JAO03BOJISIE OMTHMI3yBaTH PO3MOALT MapKETHHTOBOTo OrokeTy. He
MEHII BaXJIHBOIO QYHKIIIEIO0 € POpMyBaHHS CTpaTeTid yTpUMaHHS KJII€HTIB, peaKTUBAIIi1
HEAKTHBHUX CIIOKMBAYiB Ta MaciITa0yBaHHS Iporpam JosuibHOCTI [3]. YV Takuii cocid
CETMEHTAIlis TIEPETBOPIOETHCS HA HACKPI3HUN IHCTPYMEHT YIIPABIIHCHKOTO MPOIIECy — BiT
OTEpPATUBHUX PIIICHh MIOJ0 OKPEMHX KaMIMaHId [0 CTPaTerivyHOr0 TUTAHYBAaHHS

MPOYKTOBOT JIIHIMKH.
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AKTyasbH1 TIX0IU 0 CeTMEHTAIllT TPUHUHSTO MOAIIATH Ha YOTUPYU OCHOBHI THIIH:
nemorpadiuna, reorpadiyHa, MOBEAIHKOBAa Ta Tmcuxorpadiuna cermeHramis [4].
JlemorpadiuHa cermMeHTallis IPYHTY€EThCS Ha CTATUYHUX XapaKTEPUCTUKAX CIIOKMBAYiB
(Bik, cTaTh, piBeHb J0XOAY, OcBiTa). [‘eorpadiuHa BpaxoBye TepUTOpIaTIbHY
MIPUHAJIEKHICTh Ta OCOOJIMBOCTI perioHaJbHUX PUHKIB. [IcuxorpadiyHa oXomioe CTUib
KUTTSA, IIHHOCTI, OCOOMCTICHI XapaKTEPUCTUKHU CIOKUBaYiB. [loBeiHKOBA cerMeHTallisI
dikcye peanbHl Jii KIIEHTIB y B3aEMOJIT 3 MIJIPUEMCTBOM — YacCTOTY KyIiBeJb, 00CATH
BUTpAT, MEepeBard y BHOOPI TOBApHUX KaTeropiid, AaBHICTh OCTAHHbOI TpaH3akili. B
paMKax eJEKTPOHHOI KOMEpIlii caMe TOBEIIHKOBA CETMEHTAllli Mae HalOUIbIITy
aHAJIITUYHY LIHHICTh, OCKUJIBKM BOHA CIIMPAETHCA Ha OO0'€KTUBHI JaH1 TpaH3aKLI1HHOI
aKTUBHOCTI, Kl MIIOPUEMCTBO (iKCye O€3MocepeHb0 y BIacHUX 1HMOpMaIiiHUX
CUCTEMaXx 1 sIKI HE BUMAararTh JI0JAaTKOBOI0 300py COLIOJIOTIYHOI 1H(POpMaLIii.

[Tepexin Bij iHTYiTUBHUX J0 MiAXOJIB HAa OCHOBI naHux (data-driven) cermenrarrii
CYNPOBO/KYETHCS ICTOTHMM IMIJIBUIIEHHSAM TOYHOCTI BHUOKPEMJICHHS CErMEHTIB Ta
OOIPYHTOBAHOCTI MPUIHATUX pIIIEHb. Y HAyKOBUX MyOmikauisx [5, 6] 3a3Ha4aeThCs, 1110
TpaAMIIHI MTAXOAW, MMOOYI0BaHI BHUKIIOYHO Ha JAeMorpagidyHuX KpUTEPIsX, ¥
CepEeIOBHILIl Cy4acHOTO €-COMMErCE MOCTYMOBO BTPAYalOTh CBOIO MTPOTHO3HY 3/1aTHICTH,
OCKUTbKA TIOKYMIII OAHIET BIKOBOI YW JOXIAHOI TPyNU JE€MOHCTPYIOTh HMPUHIUIIOBO
BIIMIHHY TOBEIIHKY. HaTomicTh aHami3 TpaH3aKIIMHUX JaHUX — YACTOTH TOKYIIOK,
00cCsIT1B BUTPAT, JABHOCTI OCTAHHBOI B3a€MO/I1i — JJ03BOJISIE BUSIBISTH CTIMKI MTOBEIIHKOBI
naTepHH, Ha OCHOBI1 IKUX (DOPMYIOTHCS JI1€B1 MApKETUHTOBI cTparerii. Came Takuii Miaxif,
3 OMIOPOIO HA TTOBEIHKORBI IaH1 Ta CTATUCTUYHI METO/IH, MOKJIaICHO B OCHOBY MOJAJIBIITNX

PO3IUIIB IILOTO JOCIIIIPKEHHS.

1.2. AHaJii3 KJII€EHTCHKHUX TaHUX: THITH, JKepeJa, MmiIXoau
[ToHATTS KIIEHTCHKUX JAaHUX OXOIUTIOE CYKYITHICTh CTPYKTYpPOBaHUX Ta
HECTPYKTYPOBAHUX BIJIOMOCTEH, SKi MiAOPHEMCTBO 30upae, 30epirae Tta o0poOIsie

CTOCOBHO CBOiX CIOKHMBauiB. 3aJIeKHO BIJ XapakTepy Ta JpKepeaa MOXOMKEHHS
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KJIIEHTCHKI JJaH1 MPUAHATO KIacu(iKyBaTH 3 ypaxyBaHHSM JCSKUX BUMIPIB. 3a 3MICTOM
BUOKPEMJTIOIOTH AemMorpadiddi AaHi (cTaTh, BIK, MiCIIe MPOKUBAHHS), TPAH3aKIIHI JaHi
(icTopisi KyIiBedb, OOCSITH, 4YacTOTa, IIPOJYKTOBI KaTeropii), IOBEIIHKOBI JaHI
(BiABIAyBaHHS CalTy, MEPETIASHYTI TOBAPH, pEakKilisd Ha peKkjaMHI KOMYHIKaIlii), a TAaKOX
soft-data, mo BKIIOYAIOTh BIATYKH, OILIHKH, IHTCHCHBHICTH B3a€MOJIi B COILIaJbHUX
Mepexkax [7]. 3a cmocoboM oTpuMaHHS AaHI MNOAUIAIOTH Ha first-party (3i0pami
0e3nocepeHbO MiAIpPUEMCTBOM), Second-party (orpumani Bijx maptHepiB) Ta third-party
(mpunbaHi y cHoeljandi30BaHUX IOCTadalbHUKIB). HaliOuiblly aHamiTUYHY IIHHICTD
craHoBIATH came first-party tpam3akiiiiHi maHi, OCKITBKM BOHH XapaKTCPU3YHOThCS
BHCOKOIO SIKICTIO Ta aKTyaJIbHICTIO.

Jlxepena KIIEHTCHKUX JaHUX B €-COMMEICE MiAMPUEMCTBAX € PI3HOMAHITHUMH.
OcHoBy ¢GopmyroTh BHYTpimHI iHpopMariiHi cuctemu: CRM-mnatdopmu, 1mo MicTaTh
npod i KIEHTIB Ta icTopito B3aeMoii, ERP-cuctemu, siki dikcyrots iHaHCOBI orepaiii,
Ta BJacHE TIATGOPMHU ENEKTPOHHOI KOMEPIIii, 10 TEeHEPYIOTh TPaH3aKILIHI JIOTH.
JloJaTKOBUMU JIDKEpeaMu CIIyTyIOTh cucteMu BeO-aHanituku (Google Analytics, Adobe
Analytics), mapketuHrosi miargopmu (IHCTpyMeHTH €mail-MapkeTHHTY, pekIamMHi
Kab1HeTH), a Takox 30BHIITHI APl cepBiCiB JIOTICTUKH, IUIATIKHUX CUCTEM Ta COLIAIBHUX
Mepex [8]. OO'emHaHHs UMX JOKEpel Y €IWHUM aHATITUYHUNA KOHTYp MOTpedye
3actocyBanHs ETL-mporecie (Extract, Transform, Load) ta 1ieHTpaii3oBaHuX CXOBHIII
nanux (Data Warehouse), 1110 cTaHOBUTBH TEXHOJIOTIYHY OCHOBY MOAJIBIIOT0 aHai3y.

CyyacHa KOHIICMIIiS ONPAIIOBAaHHS KIIEHTCHKUX JaHUX peali3yeTbcs Yepes
konremnito data-driven decision-making — mixix 10 NpUUHATTS YIIPABIIHCHKHUX PIllICHb,
KWW CTaBUTh €MIIIPUYHI JaHl B IEHTP AHAJIITHYHOrO MpPOIECY Ta MiHIMI3Y€e BIUIMB
Cy0'eKTHBHUX Cy/UKeHb. Jlocaimuuky [9] BHOKpEMITIOIOTH KiJibKa eTamiB po3BUTKY data-
driven migxoay: omucoBuii anani3 (descriptive analytics) mae BinmoBiap Ha 3aUTaHHS
«110 BimOyaoca?», miarnoctuyuduii (diagnostic) — «dgomy 1e cranocs?», MPOrHOCTHYHHMA
(predictive) — «mo Moke craThcs?», Ta pekoMeHmariiHui (prescriptive) — «io

pobutu?». CermeHraiiss KJII€HTIB TPaaulliMfHO TepeOyBae Ha MeEXl OINKMCOBOTO Ta
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JIarHOCTUYHOTO PI1BHIB, OJJHAK Y MOEIHAHHI 3 METOJaMU CTATUCTUYHOTO HABYAHHS BOHA
Ha0yBa€ pHUC MPOTHOCTUYHOTO aHAI3y, OCKITbKM BHOKPEMJICHI CETMEHTH CTaloTh
OCHOBOIO JIs TIepeA0aueHHsI MaliOyTHBOI MTOBEIIHKY KJTIEHTIB.

Oco0MBOI0 PUCOI0 CYYaCHOTO aHANI3y KIIEHTCHKUX JaHUX € HOTO IUKIIIYHA
npupozaa. JKoJleH CerMeHTalliHui pe3yJibTaT HE € OCTaTOYHMM — KIIIEHTChKa 0Oa3za
nepedyBae B MOCTIHHOMY pyCl, HOB1 KJII€HTH MPUXOASTh, ICHYI0U1 3MIHIOIOThH TTOBE/IHKY,
YJacTHHA TEPEXOJUTh Yy CTaTyC HEaKTHBHUX. [le 3yMOBIIO€ HEOOXITHICTh PETYJISIPHOTO
OHOBJICHHSI CErMEHTAIIfHOT MOJeJll Ta I1HTerparlii aHaJiTHKK B oOIllepaliiHi Oi3Hec-
npouecd. Ha TeXHOJOrYHOMY pPIBHI Taka 1HTerpamis 3a0e3MeuyeThCsl 1HCTPYMEHTAMHU
O13HEC-aHATITUKU, K1 MOEAHYIOTh y co01 (QyHKUII OOpOOKH JaHHMX, CTaTUCTUYHOTO

MOJICJIFOBaHHS Ta THTEPAKTUBHOI Bi3yasi3ailii.

1.3. BizHec-aHaJiTHKA SIK TEXHOJIOTIYHA OCHOBA CerMeHTAaIlii

biznec-ananituka (Business Intelligence, Bl) — me cykymHICTB METOMOJIOTIH,
MPOIIECIB, aPXITEKTYp Ta TEXHOJIOTIH, IO MEPETBOPIOIOTH BEJIMKI MAacCHMBHU JTaHUX Ha
KOPHUCHY JJISI IPUUHATTS yIpaBiIiHChKUX pimeHb iHpopmariito [10]. KonnenryansHo Bl
OXOIUIIOE BECh JKUTTEBUM LMK POOOTH 3 JaHUMHU: BIJ iXHbOro 300py 3 JKepel
OMepaliiHoOro OO0JIKy 10 TPEICTaBIEHHS KIHIIEBUM KOpPUCTyBayaM Y BUIJISIL
IHTEpaKTUBHUX 3BITIB 1 AamdopaiB. CydacHe po3yMiHHsS Oi3HEC-aHAJITUKU repeadaydae
HE JIUIIE PETPOCTICKTUBHUI aHai3 iICTOPUYHUX JaHWX, & U CJIEMEHTH MPOTHO3YBaHHS,
MOJIEJIFOBAHHSI CIIEHAPIiB Ta IHTErpailii 3 METOIaMH MAIlIMHHOT'O HaBYaHHS, IO POOUTH Ti
KJIFOYOBOIO TEXHOJIOTIYHOIO OCHOBOIO ISl TOOYJI0BU aHANITUYHUX CHUCTEM CEerMEHTaIlli
KJIIEHTIB.

ApxitekTypa tunoBoi Bl-cuctemu Bkiouae kinbka (QyHKIiOHaIBHHMX miapiB. Ha
PIBHI JKepen AaHuX po3TalloBYyrOThes omepaniiHi cucremu (ERP, CRM, e-commerce
matdopmu), 6a3u TpaH3akIlii, daiinu pizHOMaHITHUX (hopmaTiB Ta 3oBHImHI API. [lap
iHTerpamii peanizye ETL-mpomecu: BwiydeHHss nanux 13 okepen (Extract), ixne

OuMILeHHs, TpaHchopMmartito, y3romkeHHs ¢popmaris (Transform) rta 3aBanTaxeHHs 110
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nenTpaiabHoro cxosuia (Load). Illap 30epiraHHs MpeaCTaBICHHN CXOBMIIEM JaHUX
(Data Warehouse) abo, y cydacHHX apXiTeKTypax, o3epom manux (Data Lake), me
iH(opMalris 30epiraeTbCsi B HOPMaJli30BaHOMY a00 HAMIBCTPYKTYypOBaHOMY BHUTIIsil. Ha
piBHI aHaANITUYHOI OOpPOOKM BHUKOHYIOTHCS 3alUTH, CTAaTUCTHYHI pPO3paxyHKd Ta
MOJICJIIOBaHHS. 3aBEpIIAIbHUM IIAPOM € MPE3eHTAallisl — IHTepaKTUBHI Jal0op/id, 3BITH,
aHaJITAYHI TTaHell, MpU3HAYeH1 JUIs KiHIIEeBUX KopucTyBauiB [11].

CyuacHuii puHok Bl-muiatdopm mpeactaBieHul MIMPOKUM CIEKTPOM pPILICHb,
cepen skux HanOimpin nommupennMu € Microsoft Power Bl, Tableau, Qlik Sense ta
Google Looker. Yci BoHU pealtizyioTh CHUIbHY (PYHKIIOHATBHY JIOTIKY — TiIKIIOYCHHS
70 JKEpesd, MOJEIIOBaHHS JaHUX, MOOYJoBa Bi3yani3ailiii, — OJIHAK BIJIPI3HIIOTHCS
apXITEeKTYPHUMH  OCOOJIMBOCTSIMH, IIIHOBOIO  TOJITHUKOIO Ta  IHTErpaliiiHUMHU
MOXXJIMBOCTSMH.  Y3arajJbHEGHE TIOPIBHAHHA [HUX IUIaThopM 3a  KIFOYOBUMHU
XapaKTepucTUKaMu HaBeJeHo B Tabm. 1.1.

Tabmuus 1.1 — IopiBHsuIbHA XapakTepucTHKa ocHOBHUX Bl-matdopm

Kpurepiii Power BI Tableau Qlik Sense L ooker
Po3poOHuk Microsoft Salesforce Qlik Google
Mounens Subscription / o . . .

g Subscription Subscription Subscription
JIICH3YBaHHS Free Desktop
Moga dopmyr DAX VizQL Qlik Script LookML
I i R

WEIDE S ! Bucoxka Bucoka Cepenns O6mexeHa
Python
ﬂOCTyHHl.CTB " Bucoka Cepenns Cepenns Huspka
Masoro 0i3Hecy
Qrigrota . [yxe Benuka Benuka Cepenns 3pocraroua
KOPUCTYBaYiB

3 ypaxyBaHHSAM HaBEICHUX Yy TAOJUIIl XapaKTEPUCTHK Y MEKAX MBOTO JTOCIIKEHHS 5K
IHCTPYMEHT peaniizauii a”amiTuyHoro pamobopay obpano Microsoft Power BI. Ha
KOPHCTb TAKOTO BUOOPY CBIIYATH KiJIbKa YNHHUKIB: 0€3KOIITOBHA AOCTYMHICTh Power BI
Desktop, MOXITUBICTD MIAKITIOYEHHS 10 PI3HOMAHITHUX JHKEpEN JaHUX, 30KpeMa (aiiis

dbopmary CSV, nortyxkHa mozaenb Gopmyn DAX, akThBHaA CIIJIbHOTa KOPUCTYBayiB, a
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TaK0>X OPI€EHTOBAHICTh IIATHOPMHU Ha CEKTOP MAJIOTO Ta CEPEIHBOTO Oi3HECY, IKHI MOKE
CTAaHOBUTH IIJIbOBY ayIUTOPIIO PO3pOOTIOBaHOI cucTeMHU. JleTalmbHHUIA PO3TIISL

dbyHKITIOHATBHUX MOXKJIMBOCTEH Power Bl HaBeneHo y miapo3aim 1.8.

1.4. MeToau cTATHCTUYHOIO HABYAHHA B 32/1a49aX cerMeHTAaIil

CratuctiuHe HaBuaHHs (Statistical learning) — e ramy3pb NPUKIagHOT CTATHCTUKH
Ta MAIIMHHOTO HaBYaHHS, IO 00'€THYE€ METOIM BUSBICHHS 3aKOHOMIPHOCTEH Y JaHUX Ta
noOyJI0BM Mojeled i mporHoly abo omucy. OcHoBy kiacudikaiii MeToJiB
CTATUCTUYHOTIO HABYAHHS CTAHOBUTH HASIBHICTH a00 BIJICYTHICTh MAPKOBAHUX JIAHUX, Ha
OCHOBI YOTO BHOKPEMIIIOIOTH JIBa BEIHMKI KJacH: HAaBYaHHS 3 yduTedeM alo KepoBaHe
HaB4aHHs (Supervised learning) ta naByanHs Oe3 yuurens (unsupervised learning) [12].
Tperiit kitac — HaBYaHHA 3 MiIKpituIeHHsSM fii (reinforcement learning) — aexuTh mo3a
MEXaMH IbOTO JOCTI/HKEHHS, OCKUIBKM HE 3aCTOCOBYETHCS B THUIIOBUX 3ajauax
CerMeHTalli.

Hapuanns 3 yuuteneMm nependayae HasBHICTh HAOOPY MaHUX, y SIKOMY st
KOXKHOTO CTIOCTEPEKEHHS BIJOMHI MPAaBWILHUNA PE3ysbTaT (MiTKa Kiacy abo 3Ha4YCHHS
L1JIbOBOI 3MIHHO1). 3aBJIaHHAM AJITOPUTMY € TOOY0Ba (PYHKIIOHATBHOT 3aJIEKHOCTI MK
BXIJHUMH O3HAaKaMHM Ta IUJIbOBOKO 3MIHHOK, $Ka MOX€ OyTH BHUKOpPUCTaHA Jis
MPOTHO3yBaHHA HAa HOBUX JaHuX. Jlo METO/I1B KEpOBAHOTO HABYAHHS HAJIEKATh PErpecis,
JiepeBa pilieHb, OMOPHO-BEKTOPHI MAIIWHU, HEHPOHHI MEpEeXl Ta IHII. Y KOHTEKCTI
aHaJi3y KIIE€HTChKUX JaHWUX TaKl METOJIW 3aCTOCOBYIOTH JUIS 3ajJay, y SKHUX BIJIOMUUN
IUTbOBUI KJIac: TPOTHO3YBaHHS BIATOKY KiieHTiB (churn prediction), oriHroBaHHS
WMOBIpHOCTI KymiBii, nepeadadends 3HadeHHs CLV. Opnak mist 3amadi cermMeHTarii
KJIIEHTIB TaKWil TUIT HABYAHHS HE € MPUPOTHUM BHOOPOM, OCKITTBKHA PO3MITKA KITIEHTIB 32
«MPAaBUIILHUMMW» CETMEHTaMH BIJICYTHS — CaMl CErMEHTH MOTPiOHO BUABUTH B IMpOIIECi
aHam3y.

Hapuanus 0e3 yuuTens onepye HEMIYEHUMH TaHUMH Ta MAa€ Ha MET1 BUSBICHHS

NPUXOBAHOI CTPYKTYpu B Habopi. OCHOBHMMM THUIIAMHM 3aJa4 € KJacTepu3allis
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(clustering), sHmkenns posMmipHocti  (dimensionality  reduction), BusBICHHS
acolllaTUBHUX TMpaBui Ta aHoMamiil. Came MeTOAu KiacTepu3allli CTaHOBIATH
METOI0JIOT1YHY OCHOBY CETMEHTAIlli KJI1€HTIB MO0YI0BaHUX Ha TAaHUX: HA BX1]] OJIA€THCS
MaTpulld O3HaK Kii€eHTiB (Hampukiaa, RFM-mokasHukiB), a Ha BUXOIl OTPUMYETHCS
pO30UTTS Ha rpynu O0e3 MONepeHHOTO 3HAHHS MPO iXHIO KUIBKICTh 4M CTPYKTYypy [13].
Lleit miaxia BIAMOBIIA€ MPUPOII 3a/a4dl CErMEHTAllll, Y SIKI aHATITUK IparHe BUSBUTH
OpUPOJIHI TPYNH BCEpPEAMHI KIIEHTCbKOI 0a3u, a He KIacH(iKyBaTH KIIEHTIB 3a
3a371aJ1er1[b BU3HAYCHUMH KAaTErOPIsSMHU.

JIOIIIBHICTh 3aCTOCYBaHHS CaMe€ METO/[IB HEKEPOBAHOI'O HaBYaHHA B 3ajadl
CEerMEHTalIlll KJIIEHTIB OOIpyHTOBaHAa KUIbKOMa MipKyBaHHAMHM. llo-mepiue, BiacyTHi
ampiopHI MITKH CETMEHTIB, TOMy Oynb-sfka crpoba BHKOpPHUCTATH SUPErvised-metoau
BAMarajga 0 MTYy4YHOro (pOpMyBaHHSI MITOK, IO 3HU3WIO O 00'€KTUBHICTH aHai3y. [lo-
Jpyre, KIACTEpPHI METOIM TO3BOJISIIOTh BUSBUTH HETUIIOBI CTPYKTYpHU B JAHUX, SKI
HEOYEBHJHI 3 TIPOCTUX OMUCOBUX CTaTUCTHK. I[lo-Tpere, oOTpuMaHi CerMeHTH
IHTEPIPETYIOTECSI B TEPMiHAX XapaKTEPUCTUK KOXKHOI TPymH, IO 3PYyYHO JUIS
MOAAJLIIOT0 (OPMYBaHHS MApPKETHMHTOBUX cTpareriid. Cepem ychOro po3MaiTTs
aJTOPUTMIB KJlacTepu3allii JIJIs 3a/1a4i CerMeHTallli KJ1ieHTiB Ha ocHOBI RFM-noka3HukiB
HaNHOUIBII AOUUIBHUM € anroputm K-means, o0rpyHTyBaHHSI BUOOPY SIKOTO HABOAUTHCS

B HACTYITHOMY TI1PO3/ILIL.

1.5. Knactepu3anisi ik OCHOBHUI MeTOJ CerMeHTAalil KJIi€HTIB

Krnacrepu3aiis — 11e 3a1a4a noixy MHOKMHH 00'€KTIB Ha rpynHu (KJIaCTEPH) TAKUM
YUHOM, 11100 00'€KTH BCEPE/IMHI OJJHOTO KJIacTepa 0y MaKCUMaIBHO CXO0XK1 M1’ CO0010,
a 00'€eKTH PI3HUX KJIACTEPIB — MaKCUMAJIbHO BiAMiHHI. DOpManibHO, MarO4Yu HaOIp 3 N
CTIOCTEPEKEHb, KOXKHE 3 SKUX OMHUCYETHCSI BEKTOPOM O3HAK y P-BHMIPHOMY MPOCTODI,
aNTOpUTM KiacTepu3arnii Oynye (yHKIO BIIOOpaXKCHHS MUX CIOCTEpekeHb y K
HETMEePECIYHMX IMIMHOKIH Ha OCHOB1 00OpaHOi METPUKH MOI0HOCTI a00 BiacTaHi [14]. Y

3a/layl CerMeHTallii KJI€HTIB 00'eKTamMu KiacTepu3allii BUCTYNalOTh OKPEMI KIIIEHTH,
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O3HaKaMHU — 1XHI TIOBEIIHKOBI XapakTepUCTUKH (30kpeMa, RFM-moka3nuku), a
KJIaCTepaMu — L1JIbOB1 CETMEHTH KJIIEHTCHKOT 0a3H.

CydJacHi anropuTMHU KJacTepu3allii MpUHHATO KiIacudiKyBaTH 3a MPUHITUTIOM
iXHBOI POOOTH HA KiJIbKa OCHOBHUX Tpyn. Metoau po3nonity (3okpema K-means, K-
medoids) po30rBaroTh HaOIp Ha Hamepe ] 3aJaHy KiabKiCTh KJIaCTEPiB uepe3 iTepaTHBHY
ONTHUMI3AII0 IJI0BOI (QyHKIII. lepapxiuni mertogu (armomepatuBHa Ta divisive
KJIacTepu3ailisi) OyayroTh 1€papXir0 BKIAACHUX KJIACTEPIB, MO Bi3yali3yeThCsl Y BUTIISIL
neraporpamu. Density-based metoqu (DBSCAN, OPTICS) Bu3HauaroTh KIACTEPH SIK
00J1acTi MiJABUIICHOI MIUTBHOCTI TOYOK Y MPOCTOpi 03HAaK. MojaensHi MeToau (gaussian
mixture modelS) npumnyckarTh, 0 JaHi MOPOKEHI CYyMITIIIIT0 HMOBIPHICHHX PO3IOITIB
Ta OILIHIOWTH iXHI napameTpu [15]. KoxkeH kiiac MeTo/AiB Ma€ mepeBaru Ta 0OMeKEHHs
3JIEKHO B1J XapakrTepy 3aj1aul.

VY3aranpHeHe TOPIBHAHHS HAWIMOMIMPEHINIUX aJlTOPUTMIB  KJacTepusaiii y
KOHTEKCTI 3a7a4i customer segmentation Haseaeno B Tab. 1.2.

Tabmuns 1.2 — [TopiBHSIHHSL aaTOPUTMIB KJlacTepu3allli JIs 3a/1a4 CerMEeHTaIli

KJI1€HTIB
IHoTpedye CriiikicTh no | JouisibHicTh A5
A T
~ R 3aganaa K BHKUIIB RFM
K-means Poz6urrs Tak Hwuspka Bucoxka
K-medoids
(PAM) Poz6utTs Tax Bucoxka Cepenns
Hierarchical lepapxiunuit Hi Cepenns Cepenus
DBSCAN Density-based Hi Bucoka Hwuzbka
GMM MonenbHuit Tak Cepenns Cepenns

AHasi3 HaBeJICHUX XapaKTEPUCTUK JT03BOJIsiE OOTPYHTYBaTH BUOIp anroputmy K-
means JJis 3a7a4i cerMeHTarlii kiienTiB 32 RFM-nokasnukamu. IlepeBaramu K-meansy
IIbOMY KOHTEKCTI € BHCOKa OOYHMCITIOBaIbHA €(PEKTUBHICTH (BaXIWMBAa TpH 00pOOIIi
BEJIMKUX TPaH3aKI[IMHUX MAacuBiB), BH3HA4YeHAa TOBEJIHKAa TMpuU (HIKCOBAHOMY

MOYAaTKOBOMY CTaHi, MPOCTOTA IHTEPIPETAIli pe3ybTaTiB Yepe3 LEHTPOIAN KIACTEPiB,
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HIMPOKA MIATPUMKA y CTaTUCTUYHUX MakeTax 1 ruardopmax. OOmexenns K-means —
HEOOX1/IHICTh TIONEPEIHBOTO 33/1aHHSI KUIBKOCTI KJIacTepiB Ta UyTJIMBICTh JO BUKU[IIB —
HIBEJTIOIOThCSA  BIANOBIAHMMM  TpOLIEAypaMd  MiJATOTOBKM JaHUX (JlorapugmivyHa
TpaHchopmarlisi, MacIITadyBaHHS ) Ta 3aCTOCYBaHHSM CIICIIAIBHIX METO/1B BU3HAYCHHS
onTuMajabHOro K, 110 1eTaIbHO PO3MIISAAIOTHCS B HACTYITHOMY Miapo3aiii. [lopiBHsIbHE
JOCTIDKCHHST KJIACTEPHUX QJITOPUTMIB i customer segmentation Ha jgaHuMX

OpuTtaHcbkoro puteiny [16] miaTBepmkye nepesary K-means sik 6a30Boi Moieri.

1.6. Aaropurm K-means: cyTb, 0c00J1MBOCTI, METOIM BUOOPY KiJIbLKOCTI
KJIaCTepiB

AnroputMm K-means 3anponionoBanuii C. JInoiaoM y cepeiiHi MUHYJIOTO CTOJITTS
Ta 3aJMIIAETHCS OJHUM 13 HAWMOMYJISPHIIIMX METOMIB KJIacTepu3allli 3aBASKH CBOIH
npoctoTi Ta edektuBHOCTI [17]. METOA0NOrIYHO aJTOPUTM 0a3yeThCs HAa MPUHIIMITI
MiHIMi3allii BHYTPIIIHbOKJIACTEPHOT AUCTIEPCii: HaOIp 3 N CIIOCTEPEKEHb pO30OMBAETHCS HA
K xmacTepiB TakuM YMHOM, 100 CyMapHa KBajpaTHYHA BiJICTAHb BiJl KOKHOI TOYKH JIO
HeHTpoina ii kiactepa Oyna MiHiMaJIbHOM. [{11bOBa (yHKIIISI aATOPUTMY 3aMUCYETHCS Y
Burmsiai (1.1):

WCSS = 3 |Ix — wll?
(11)
ne WCSS — within-cluster sum of squares (cymapHa BHYTpIIIHBOKJIACTEpHA
JUCTIepCis);
Xj — CIIOCTEPEXKEHHS, 1110 HAJICKUTh KJIaCTepy I;
Wi — LIEHTPOi 1 KaacTepa i.

Pobota anroputmy ckiafaeTbes 3 KUIBKOX MOCTIIOBHUX KpoKiB. Ha mouatkoBomy
eTari oOMpaeThCsl KUIbKICTh KiacTepiB K Ta iHimiamizyrorscs K meHTpoiniB (3a3Buyaii
BUIIAJKOBUM YHHOM a00 3 BUKOPHCTaHHAM eBpucTuku K-meanst+). Ha HactymHOMY
KpOLll KOXHE CIOCTEPEKEHHS BIAHOCATH 1O TOTO KJacTepa, LEHTPOiJ SKOro €

HaWOJIMKIUM 32 00paHOI0 METPHUKOIO (3a3BUYall — €BKJI1I0OBOIO BiAcTaHH!0). [Ticist nporo
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IEHTPOIMN TIEPEPaXOBYIOThCS SK CEpeHI 3HAYeHHS O3HAK YCIX CIOCTEPEKEHb, IO
HaJeXaTh JIO0 BIANOBIAHOTO KiacTtepa. Kpokum mpu3HAYeHHS Ta TEPEepaxyHKy
MIOBTOPIOIOTHCS ITEPATHBHO 0 MOMEHTY, KOJIH IICHTPOI 1M ITePEeCTal0Th 3MiHIOBaTHCS (200
3MIHM CTAlOTh MEHIIMMHU 3a oOpaHuil mopir). Takuil iTepauiiHUNA HPOIEC TapaHTye
MOHOTOHHE 3MEHIICHHA IJIbOBOI (yHKINi, OJHAK HE TapaHTye 3HAXOHKCHHS
r100ambHOTO0 MIHIMYMY — aQITOPUTM MOKE 3YIMUHUTHCS B JIOKAIBHOMY OINTHMYMIi
3aJIe)KHO B1J] IOYATKOBOI 1HIIAi3a1il IIEHTPOI/iB.

OpHi€ro 3 KITIOYOBUX MPAKTHYHUX TTPOoOsIeM 3acTocyBaHHsl K-mMeans € BU3HauYCHHSI
ONITUMAJILHOI KiJIBKOCTI KiacTepiB K, sike HE 3a/Ja€ThCsl aITOPUTMOM aBTOMATHYHO Ta
noTpedye OKpeMoi mpoueaypd oOrpyHTyBaHHS. Y BiamoBimHii siteparypi [18; 19]
ONMKMCAHO KUIbKa OCHOBHMX MeETOAIB BuOOpy K, 10 BHKOPUCTOBYIOTHCS
B3a€MOJIONIOBHIOBAIILHO.

Merton mikts (Elbow method) 6a3yerbes Ha moOymoBi rpadika 3anexxHocti WCSS
BiJl KUIBKOCTI KiacTepiB K Ta BHSBICHHI TOYKH «IEPETHHY», IMICIAS SKOi IOJaJIbIIIe
301IbIIeHHS K HEe MPU3BOAMTE 0 ICTOTHOTO 3HMKEHHS aucnepcii. [leit MeTox iIHTYiTHBHO
3pO3yMIINH, OJIHAK TOYKA MEPETUHY HE 3aBXKIU € OUYEBUJIHOIO, OCOOJIMBO IJIsi peabHUX
TPaH3aKIINHUX JaHUX 13 HETIOMITHOIO KJIACTEPHOIO CTPYKTYPOIO.

Koedinient cunyery (Silhouette coefficient) mist xokHOrO CcrocTepeKeHHS
BUMIPIOE, HACKUJIBKM BOHO TOMIOHE JO I1HIIMX TOYOK CBOTO KiacTepa IOPIBHSHO 3
HANHOJIMKYMM CYCITHIM KJIaCTepOM, Ta O0UHCITIOEThCS 3a hopmyiioro (1.2):

b(i) — a(i)
max {a(i), b(i)}

e

(1.2

ne a(i) — cepeaHs BiICTaHb TOYKH | IO 1HITMX TOYOK CBOTO KJIACTEPa;
b(i) — cepenns BiicTaHbh TOYKH | 10 TOUOK HAHOIMIKIOTO CYCIIHROTO KIIacTepa.
3naveHHs S(i) BapiroeTbest Bi —1 70 1: MO3UTHBHI 3HAYCHHS BKA3YIOTh HA KOPEKTHE

BiJIHECEHHS TOYKH JI0 KJIacTepa, BiJl' €MHI — Ha UMOBIpHY TOMUJIKY Tipu3HaueHHs1. CepenHe
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3HauYeHHs Koe(illleHTa CUIyeTy IO BChOMY HaOOpy BHUKOPHUCTOBYETHCS SIK 3BeAcHA
METpHUKa SKOCTI KJIaCTePH3aIlii /U1 pi3HUX 3HaYeHB K.

Gap dstatistic (cratuctuka po3puBy), 3ampormonoBana P. TiOmmipani Ta
cniBaBTopamu, nopiBHioe WCSS otpumanoi kmacrepusanii 3 ouikyBanum WCSS 3a
HYJBOBOI TIMOTE3W MPO BIJICYTHICTh KJIACTEPHOI CTPYKTYpH (TOOTO 3a PIBHOMIPHOTO
posmnoauly nanux). OntuMansHe K BigmoBigae HaHOUIBIIOMY PO3PUBY MK (DaKTHUHUM
Ta ouikyBaHuM 3HadeHHs MH WCSS [19].

VY mpaktuiil 1moOyIOBHM CErMEHTAIIMHUX MOJEJIed 3a3BUYail 3aCTOCOBYIOTH
OJIHOYACHO KUIbKa 3 HABEJEHUX METOJIB, 110 JO3BOJISIE MIABUUIMTH OOIPYHTOBAHICTh
BuOOpy K. ¥V KOHTEKCTI LIbOTO JOCTIIKEHHS JII BU3HAYEHHSI ONTUMAJIBHOI KUIBKOCTI
KJIacTepiB Oyjie BUKOPUCTAHO KOMOIHAII0 METOY JIKTS Ta KoedillieHTa CHUIyeTy, 110
JIeTaJIbHO OMHUCAHO B MiIPpo3/1ii 2.8.

Oxkpim Bubopy K, edextuBHICTh 3acTocyBaHHsS K-MEaNS iCTOTHO 3aJeXUTh Bij
MOTEPEIHBO1 MIATOTOBKHU JaHUX. 30KpeMa, OCKUIbKU aJITOPUTM BUKOPUCTOBYE E€BKIIIIOBY
BIJICTaHb, O3HAKM 3 OUIBIIKMM J1alia30HOM 3Ha4eHb OyyTh JOMIHYBaTH B PO3PaxXyHKY
BijicTaHel. Lle poOuTh HEOOX1THUM MacITaOyBaHHS O3HAK, IO 3a3BUYAl peani3yeThCs
yepes3 Z-score cranaaprusaiito. Jlogatkoso g RFM-nokasnukis, siki 3a3Bu4ail MaroTh
CWJIbHY IIPABOCTOPOHHIN HAaxXWJI PO3MOJLTY, JOUUIBHUM € 3aCTOCYBaHHS JOrapu(MidyHO1
TpaHchopmailii, 1mo HAOIMXKAE PO3MOAUIA JO CHUMETPUYHUX Ta MIJABHUIIYE SKICTh

knactepu3aiii [20].

1.7. RFM-anani3: koHuenuis Ta inTerpamis 3 MeToaaMu KjacTtepu3amii

RFM-anani3 — 1me MeTONOJOrIYHMM MIOXiJ JO CEerMEHTallll KIINEHTIB, IO
IPYHTYEThCSI Ha TPhOX IMOBEIIHKOBHX TOKa3HWKax: RECeNncy (maBHICTH OCTaHHBOI
TpaH3akIii), Frequency (uacroTa Tpansakiii) Ta Monetary (cymapHuii rpoimoBuii oocsr
nokynok). ITigxig 3ampononoBano A. Xwro3oMm y 1994 pomi B pamkax Teopii database
marketing Ta 3 Toro yacy HaOyB cTaTyCy KJIACHYHOTO 1HCTpyMEHTy customer analytics

3aBJIIKM IHTYITMBHOCTI, JOCTYIHOCTI Ta JIOBEJACHIH Ha mpaktulli edektuBHOCTI [21].
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KonnenryanbHe o0rpyHTyBanHs RFM-aHamizy 6a3yeTbcst Ha CIIOCTEPEKEHH1: KIIIEHT, IO
HEI0/IaBHO 3pOOMB MOKYIIKY, KyIy€ YacTO Ta BUTPAYa€ 3HAYHI CYMH, € HAUIIIHHIIITUM JIJ15
MIMPUEMCTBA; BIJAMOBIAHO, KJIIE€HTH, K1 JJaBHO HE KYIyBajJd Ta BUTpadald Majo,
noTpeOyIOTh a00 peakTuBallii, a00 BUKJIIOUCHHS 3 AKTUBHUX MAapPKETUHTOBUX KaMITaHii.

Koxen 13 Tppox moka3zHukiB RFM Mae KOHKpeTHHI OOYMCIIOBAILHHM 3MICT y
KOHTEKCTI TpaH3aKIIMHUX JaHuX. Recency BU3HAYa€ThCs SK KIIBKICTh AHIB (200 1HIIOT
OJIMHUIIl Yacy) MK pedepeHCHO0 IaTO aHaji3y Ta JATOK OCTaHHBOI TPaH3aKIIii
KIIi€HTa. Frequency — KUTbKICTh YHIKAJbHUX TpPaH3aKIii KJIl€HTa 3a OOpaHHil Mepioj
ananizy. Monetary — cymapHa BapTiCTh yCiX MOKYITOK KJIIEHTA 32 TOM caMuil IEP10/.

Knacnuna peamzaniss RFM-anaini3y nepegdoadae HaCTyHY CXEMY: KOXKEH 13 TPbOX
MTOKa3HUKIB PO30OUBAETHCS HA KBAPTWIII Ta KIIEHTOBI MPUCBOIOETHCS Oan Big 1 g0 5 3a
KokHOIO 3 oceil. Ile mae 125 moxnuBux RFM-komOiHaliid, siki IEPETBOPIOIOTHCA Y
0i3Hec-cermenTn Ha kmrTant «Championsy, «Loyal Customers», «At Risk»,
«Hibernating». He3Baxkaroun Ha CBOIO MPaKTHYHY I[IHHICTh, TAKUH IMIAXIJ MAa€ 1CTOTHI
OOMEXEHHS: MEK1 CEeTMEHTIB BCTAHOBJIIOIOTHCSl IITYYHO Y€pe3 KBAPTHIbHI TpaHMUIll, a
peasibHa CTPYKTypa KIIIEHTCHKOT 0a3u MOXe HE BIAMOBIAATH PIBHOMIPHOMY PO3MOJILTY 3a
kBapTHIsiME [22]. OxpiM 11OTO, Taka MO HE BPaXOBY€E BIJHOCHOI Baru MOKa3HUKIB
Ta MOTEHLINHUX HETIHIMHUX 3aJIEKHOCTEH MiK HUMH.

[TogonanusiM HaBeneHnx oOMexeHb € iHTerpaimiss RFM-anamizy 3 meromamwu
KJIacTepu3allii, 30kpema 3 ajiroputMoM K-means. V takomy miaxoai RFM-nokaznuku
BUKOPUCTOBYIOTHCS SIK O3HAKM KJIEHTIB y MPOCTOpl1 KIacTepu3allii, a CerMeHTH
GOpMYIOThCS HE IITYyYHHWMH KBAaHTUJIBHUMHU TPAHUISIMH, & MPUPOTHOI CTPYKTYPOIO
nanux. Lle mo3BoJisie BUSIBJISATA CEIMEHTH 3MIHHOTO PO3MIPY, SIKI peajibHO MPUCYTHI B
KIIIEHTCHKIN 0asi, Ta OTPUMYBATH IHTEPIPETOBHI IEHTPOIIN KIACTEPIB y TEpPMiHAX
cepenHix 3HaueHb R, F, M no xoxwiit rpyni [23]. OcTaHHIMU pOKaMHu TaKWil T10pUAHUIA
miaxixz (RFM + K-means) craB crangapTtoM Ui akageMIiYHHX [JOCIIIKEHb Ta

KOMEpIiHKX pilieHb y chepi customer segmentation [24].
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Tumosi cermMeHTH, 10 OTPUMYIOThCS B pe3yiabTati RFM+K-means kiacrepusariii,
MaloOTh ycTajeHl Oi3Hec-Ha3BH, SKI BIIOOpaXaroTh IXHI XapakTepucTuku. [lo
HalnomupeHimux Haiexarts Champions — kimientn 3 Hu3bKEM RECENCYy, BHUCOKHUM
Frequency ta Bucokum Monetary; Loya Customers — craliibHO aKTHBHI KIIEHTH 3
IIOMIPHO BHCOKHMH ITOKa3HHMKaMH 3a Bcima ocsimu; Potential Loyalists — nemonaBHi
KIieHTH 3 nomipauMu Frequency ta Monetary, o maroth noteniiian 3poctants; At Risk
— KIJIIEHTH 3 BUCOKMM Recency, aie icropuuno Bucokumu Frequency ta Monetary, siki
nepectanu KymyBat;, Hibernating a6o LOSt — kimieHTH 3 TPHBAJIOK BIJACYTHICTIO
TpaH3aKIli Ta HHU3BKUMHU ICTOPUYHMMH TNOKa3HWKamu [25]. Taka tumonoris €
OpPIEHTOBHOK) — KOHKPETHI CErMEHTH, iXHS KUIbKICTh Ta Ha3BM BHU3HAYAIOTHCS
cnenu(iKor0 KIEHTCHKOI 0a3u Ta pe3ysibTaTaMu KiacTepu3ailii.

InTerpamis RFM-ananizy ta K-means kiacrepusaiiii CTAHOBUTh METOAOJIOTIYHY
OCHOBY CHCTEMH CETMEHTaIllli, U0 po3pobisieThes B il kBamidikamiiHiil podoTi. Taka
1HTerpaiis 3adesneuye MOEAHAHHS 1HTEPHPETOBaHOCTI KiacuyHoro RFM-migxomy 3i
CTaTUCTUYHOIO OOTPYHTOBAHICTIO KJIACTEPHOTO aHaJli3y Ta CTBOPIOE MIITHY OCHOBY MAJISI

MalOyTHBOI Bizyauni3allii pe3yiabTaTiB y cepenoBui Power Bl.

1.8. Power Bl sik iHcTpyMeHT peaJizamii aHAJITHYHOTO JaI0Opay

Microsoft Power Bl — 1ie inTerpoBana miargopma 0i3Hec-aHATITHKH, 1110 TIOEIHYE
GyHKLIT MAKIIOYEHHS A0 PI3HOMAHITHUX JKEpen [aHuX, iXHbOi TpaHchopmallii,
MOJICJIIOBAaHHSI Ta I1HTEPAKTUBHOI Bizyamizamii. Ilmargopma peanizoBaHa y KIUTBKOX
BapianTax: Power Bl Desktop — OeskomToBHa Bepcis s po3poOKH MoOJelel Ta
namoopais; Power Bl Service — xmapHe cepefoBuine s MyOmikailii, CIUIbHOTO
BUKOPHCTaHHS Ta aBTOMATWYHOTO OHOBIICHHsS 3BiTiB; Power Bl Mobile — mo0inbHi
3aCTOCYHKHM Ui Tieperisiay aamoopaiB [26]. Taka apxiTekTypa rapaHTye MOBHUI
KUTTEBUW [HUKJI aHATITHUYHOTO PIMIEHHS — B PO3POOKM MO0 JOCTAaBKH PE3yIbTaTiB

KIHIIEBOMY KOPHUCTYBAYEeBI.
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OynkiioHabHa apxiTekrypa Power Bl 0a3yeTrhcsi Ha TpbhOX B3a€EMOIIOB'SI3AHUX
komnoneHnTtax. Power Query — inctpyment ETL, o qo3Bosisie migkao4aTucs 10 COTEHb
TUMIB JpKepen (0a3u manux, ¢ainu, BeO-cepsicu, APl), BukonyBatn TpaHchopmarlii
naHux Ta GopmyBatu (iHaIBHY MOJETb. Yci TpaHchopMallii 3anucyloThes y (popmari
MoBH M, 1110 3a0e3Meuye MOBTOPIOBAHICTh Ta aBTOMaTtu3anilo onosjiacHHs. DAX (Data
Analysis Expressions) — moBa (GopMyJ1 Uit CTBOPEHHS 00YMCITIOBAHMX CTOBIIIIB, MIp Ta
Tabmuip y mozeni aanux. DAX 3abe3nedye (GyHKIIOHAIBHICTE, aHATOTTYHY (opMyiam
Excel, ognak mpaioe 3 MOBHOIIHHOIO PEIAIIHHO MOJCIUIIO Ta MiATPUMYE CKIAIHI
aHamiTHYHI po3paxyHku (time intelligence, xoHTekcTHEe GUIBTPYBaHHS, i€papXiyHa
arperartisi). Power View — map Bi3yaizanii, 10 Ha/iae MUPOKHUA HAOIp THITIB TpadikKiB,
kaprok KPl, Ttabnump, reorpadiyHux KapT Ta MOXKJIHMBICTh CTBOPEHHSI BIIACHUX
Bi3yaJbHUX KOMIIOHEHTIB [29].

KirouoBoro mepearoro Power Bl st 3amau customer analytiCs e MoxuBicTh
CTBOPEHHSI IHTEPAKTUBHUX JAMIOOP/IIB, Y SKUX Bizyasizailii MoB's3aHl MiX co00r0 depes
mexaHi3m Cross-filtering. Ile o3nawae, mo BuOip 3HAYCHHS Ha OJHOMY Tpadiky
aBTOMaTU4YHO GUIBTPY€e [aHI Ha BCIX IHIMX Bi3yamizamisx pgamobopay. Taka
1HTEPAKTUBHICTh JIa€ 3MOTY aHAJITUKY TUHAMIYHO TOCHIIKYBATH JAaH1 B PI3HUX po3pizax
— 33 CerMEHTaMM KIIEHTIB, reorpalyHUMU pEriOHaMH, YaCOBMMHU TIiepiogamMu — 0Oe3
HEOOX1THOCTI ()OPMYBaHHS CTaTMUYHMX 3BITIB JJII KOKHOTO 3amuTy. L{f0 BiIacTUBICTH
Power Bl Oyno mpoaeMOHCTpOBaHO y HayKoBii myOmikarmii [28], ae Ha mpukiami
TpaH3aKI[lii IHTEPHET-Mara3uHy IOKa3aHo, K BHOIp CErMEHTa B KPYroBid miarpami
aBTOMATUYHO MepedyI0BYE BCI 1HII €JIEMEHTH Aal0Opy, 3a0e3Meuy0uH 1eTalli30BaHMil
aHayi3 OKpEMUX IPYIl CIIOKUBAYIB.

Oco0nuBe 3HaYEHHS T aHATITUYHOI CUCTEMH, 1[0 PO3POOIIIEThCS Yy 111 poOOTI,
Mae croci0 oOMiHy JaHUMH MK CEpPEIOBUILEM CTAaTUCTUYHUX OOYHUCIEHb Ta
miatdopMoro Bizyanizamii. Y Mexax MpPOEKTy OOpaHO MiAXid, 3a SIKOTO CTaTUCTUYHA
00poOka Ta KiacTepu3allis MOBHICTIO BHUKOHYIOThCS y cepemoBuini R (RStudio), a

PE3yNbTAaTH CeTMEHTaIlli eKCIIOPTYIOThCS Y mpoMiskaui CSV-(aiin, Skuii IMIOPTY€EThCS
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y Power Bl sax mkepeno nanmx. Takui miaxia 3a0esnedye YiTKHUA  PO3MOALT
BIJIITOBITAJIBHOCTI MK KOMITOHEHTaMU: R BiamoBigae 3a 00YHUCIIOBAIILHO CKJIAIHI €Tanu
CTATUCTUYHOIO HaBUaHH:, a Power Bl — 3a iHTepakTHBHY Bi3yai3allito Ta IpeJACTaBICHHS
pe3ynbTaTiB KiHIIEBOMY KOpPHCTyBaueBi. [lepeBaroro pilieHHS € HE3aJICKHICTH CTarliB
aHaji3y ¥ Bi3yalisallli, MpOCTOTa BIATBOPECHHS Ta MOXKJIMBICTh OHOBJICHHS CErMEHTAIlli

IJIIXOM TTOBTOPHOTO 3aIlycKy R-ckpunry.

1.9. Oraspa cyyacHux npakTuk customer analytics B e-coOmmer ce

CyuacHuit  cran  customer  analytics  xapakrepu3yeTbcsl  KiIbKOMa
B3a€EMOIIOB'SI3aHUMH TEHJICHITISIMH, 110 BH3HAYAIOTh BEKTOP PO3BUTKY AaHATITHYHUX
CUCTEM cerMeHTaIlli KiieHTiB. [lepiioro 3 HUX € rmepexija BiJ peTpOCIEKTUBHOTO aHATI3y
JI0 aHAJITHKU B peaabHOMy 4Yaci (rea-time anaytics). Slkmo tpamuiiiai Bl-cucremu
OTIepPYyIOTh JaHUMH, OHOBITFOBAHUMU 3 MEPIOANYHICTIO «JI€Hb — THKICHB — MICSIIBY, TO
CydacHI pIIIEHHS MParHyTh 3a0€3MEeUNTH aHajli3 MOBEAIHKM KIIIEHTIB O€3MOCEPEIHbO B
MOMeHT i 3xiticHenns. [{e mocsraeTscs yepes streaming-apxitektypu (Apache Kafka,
AWS Kinesis), cuctemu iN-mMemory o0uucIIeHb Ta IHTETpaIliio aHATITHYHUX PE3yJIbTaTiB
0e3mocepelHb0 B OMNEpaIliiiHi CHUCTEMH — PEKOMEHJAIllifHI CepBICH, MapKETHUHTOBI
wiatdopmu, 4at-60tu [29].

JIpyroro BaXxJIMBOIO TeHACHIIIEIO € predictive segmentation — noeiHaHHS KJIaCUuYHOT
CEerMEHTallli 3 TMPOrHO30BAHMUMHU MOJEISIMHU. 3aMiCTh BHOKPEMJICHHS CETMEHTIB
BUKJIFOYHO HA OCHOBI ICTOpMYHMX JaHuX, predictive-migxoau mporHo3yoTh, 0 SIKOTO
CeTMEHTa KJIEHT HallekaTUMe B MalOyTHbOMY, a00 sika WMOBIPHICTb MEPEXOAYy MIXK
cermeHTamu. lle mo3BoJisie (opMyBaTh BUIEPEIKAIbHI MapKETUHIOBI cTpaTerii —
pEaKTUBYBATH MOTEHITIHHO HEAKTUBHUX KJIIEHTIB JI0 TOTO, SIK BOHU (DAKTUYHO MIPUITHHSTH
KyTiBIIi, a0 CTHMYJIIOBATH JIOSUIbHUX J10 mepexoay B cermeHT Champions [30]. Taxki
MOJIeN1 3a3BUUail peali3yrThesl Yepe3 KOMOIHAIII0 KiacTepu3allii Ta kiacuikaiiHux

anropuTMIiB (JlorictuuHa perpecis, random forest, gradient boosting), ognak notpedyoTh
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3HAYHO OLIBIIOT KIJTBKOCTI IaHUX Ta 00UHCITIOBAIBLHUX PECYPCIB MOPIBHSIHO 3 KJIACUYHUM
RFM-minxomom. CyyacHi TOpIBHSUIBHI JOCHIPKEHHS aJTOPUTMIB KiacTepusariii s
cerMeHTali KiaeHTiB [31] miaTBepKyOTh cTabuUIbHICTE MeToay K-means sik 6a3oBoi
MOJIeJI B €-COMIMENCe 3a1a4ax.

TpeThoro TEHJEHIIE € 1HTerpalis mTyyHoro iHtenekry B Bl-mmatdopmu (Al-
augmented Bl). Cyuachi Bepcii Power Bl, Tableau ta Qlik micTsaTh BOymoBaHi GyHKIIii
aBTOMATUYHOIO BHSABIICHHS 1HCAWMTIB, TeHepalli MOsICHEHb ISl aHOMaliid, oOpoOKu
3anuTiB TpupoaHo MoBoro (natura language Q&A). Ile 3Hmkye Oap'ep BXomy s
013HEC-KOPUCTYBayiB Ta JI03BOJIIE OTPUMYBATH AHAJNITUYHI BUCHOBKH 0€3 TIMOOKUX
TEXHIYHUX 3HaHb. Bo/iHOUac 06a30B1 METOAM CTATUCTUYHOTO aHam3y (3okpeMa, RFM ta
K-means) 3anumiatoTbCsi MpO30pUMHU, IHTEPIPETOBAHUMU Ta KOHTPOJIHOBAHUMHU — IO
CTaHOBUTH iXHIO TIEpeBary y 3ajadax, /e BaKJIMBO OOTPYHTYBATH KOKE€H KPOK aHaIIi3y
[32].

Keiicu mpoBigHuX €-COMMErce miatgopM IeMOHCTPYIOTh MPAKTUYHY peati3allito
HABEJIEHUX TEHJAEHLIN. AMAzON BUKOPHCTOBYE CETMEHTALII0 KIIEHTIB SK OCHOBY
CUCTEMHU PEKOMEHJAIlIN, 00'€IHyI0UM MOBEIIHKOBI, JeMorpadiuHi Ta KOHTEKCTHI JaHi.
bpaswuibceka miardopma Mercado Libreinterpye cermenraritiiini Mmojieini B MapKETHHTOBI
KoMyHikaiii mo Bcid JlatuHcekih Amepumi[33]. YkpaiHChbKHH PHHOK €JICKTPOHHOI
KOMEpIIii, MpeICTaBIeHUi TakuMu rpaBisMu, sk Rozetka ta Prom.ua, mocTymoBo
NEPEeXOIUTh A0 JaHWX KEPOBAHOTO MIAXOMy, OJHAK 3HAaUYHA YacTWHA MaJoro Ta
cepeaHboro Oi3HeCcy J0C1 BHUKOPHUCTOBYE IHTYITHMBHI METOIM cerMeHTallli abo He
CErMEHTY€ KJI€HTChbKY 0a3y B3araii. Lle 3yMOBIIO€ aKkTyallbHICTh PO3POOKH JOCTYITHUX
aHAJIITHYHUX PIlIEHb HA OCHOBI BiIKpuTHX iHCTpyMeHTIB (R Ta Power Bl Desktop), mio
CTAaHOBUTH MPAKTUYHY CIIPSIMOBAHICTD IBOTO JTOCIIIIKEHHS.

Oxkpemoi yBaru 3aciiyroBye npooyiema sSIKoCTi TaHUX, SKa 3aJIMIIAEThCS KIIFOYOBUM
00MeKyBaJIbHUM YHHHUKOM y Customer analytics. JlocimkeHHs mokas3yoTh [34], 1m0 10

60-80% vacy aHaTITHKa BUTPAYa€ThCsI CaMe Ha MATOTOBKY Ta OUMINICHHS TAHUX, a HE Ha
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nooynoBy Mojeneit. lle migkpecioe BaXIUBICTh METOAUYHOTO IIAXOAY 10 €Tamy

NoTepeIHbOT OOPOOKHU AAHUX, SIKUH JIeTaTbHO pOo3risinaeTses y Po3mimi 2.

BucHoBku 10 po3ainy 1

VY nepuioMy po3iiii CHCTEMATHU30BaHO TEOPETUYHI OCHOBU CErMEHTAIlll KIIE€HTIB
Ta aHajizy JaHux Yy Oi3Hec-aHamiTuil. OOIPYHTOBAaHO TMepeBary IOBEAIHKOBOI
CerMeHTallii Hajg JeMmorpadiuHoro B  yMOBaXx Cy4JacHOro €-COmmerce Ta
oxapakTepr3oBaHO KoHuermiito data-driven decision-making sik MeTo10J10T14Hy OCHOBY
CYyYaCHHUX aHaJITUYHUX CUCTEM. 3a Pe3yJIbTaTaMK NOPIBHSAILHOTO aHaji3y npoBigHuX Bl-
watopm SK IHCTpYMEHT peatizarii oopano Microsoft Power Bl.

CTpyKTypHU30BaHO METOJIM CTATUCTUYHOTO HABUYaHHA Ta OOIPYHTOBAHO
JOLIIBHICTh 3aCTOCYBAaHHS QJITrOPUTMIB KJacTepu3auii 0e3 yuuTens s 3a1ay
cermenTanii. Ha ocuoBi nopisusaus K-means, K-medoids, iepapxiunanx, density-based ta
MOJICITBHUX METO/ 1B 00paHo K-means sk Haio1uIbI JOIiIbHUN 11 cerMenTartii 3a RFM-
MOKa3HUKAMH; PO3TIITHYTO METOAM BH3HAYEHHS ONTHMAIbHOI KUTBKOCTI KIIACTEpiB
(Elbow, silhouette coefficient) Ta ocoOauBOCTI TONEPEIHBOI MiATOTOBKHM JIaHHX.
Poskpuro konuenuiro RFM-ananizy 1 cydyacauit riopunnuii miaxin RFM + K-means,
SAKUU 00paHo sIKk 0a30BUI METO/ CUCTEMH.

CdopmoBaHi y IpbOMY PO3AUI TEOPETUYHI 3acajyl CTAHOBISATH OCHOBY JIJIS
po3poOKu Mojeli cerMeHTalli y Po3aini 2 Ta peanizaiiii aHaniTHaHOi cucteMu y Po3aini

3.
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PO3/1J 2. PO3POBKA MOJIEJII CETMEHTALII KJICHTIB HA OCHOBI
METOJIB KJIACTEPU3AILIIT

2.1. O0rpynTyBaHHSsI BUOOPY 1aTaceTy AJisl J0C/izKeHH S

SAxicTh cerMEeHTaIIMHOT MO/l OE3MOCePEIHBO 3aJIEKHUTh BIJl XapaKTepy BXITHUX
naHux. Jis mpakTU4HOI peaiizallii aHaJIITHYHOI CUCTEMHU CerMeHTallli KJIIE€HTIB BUOIp
JaTaceTy 31MCHIOBaBCA Ha OCHOBI CHOPMOBAHMX KPHUTEPIiB: pealbHUN XapakTep
TpaH3aKI[ii (63 MITy4YHOTO F'eHEPYBAHHS ), HASIBHICTD MMOJIIB, MPUAATHUX JIJIs (DOPMYBaHHS
RFM-noka3HukiB, JOCTaTHIM OOCAT NIl CTAaTUCTUYHO OOIPYHTOBAHOI KJacTepH3alli,
BIIKPATHHA AOCTYI IS aKaaeMIYHOTO BHUKOPHCTAHHS, JOKYMEHTOBAaHA METOJOJIOTISA
300py, MPUIIATHICTD JI0 Bizyatizaiii y O13HeC-aHaJITHYHUX IHCTPYMEHTaX.

Cepen po3riiiHyTUX albTEPHATUB MOPIBHAHO TpU Kanauaatu: Online Retail I Data
Set (UCI Machine Learning Repository), Brazilian E-Commerce Public Dataset by Olist
(Kaggle) Ta H&M Personalized Fashion Recommendations Dataset (Kaggle). Dataset
Online Retail II mMae TpuBamdy 1CTOpil0 aKaAeMIYHOIO 3aCTOCYBaHHS, OJHAK OXOILTIOE
nepion 2009—2011 pokiB 1 cranoMm Ha 2026 pik € 3aCTapuUIAM JJIs IEMOHCTpPAIli Cy4YaCHUX
aHamTuyHuX maxoAiB. Dataset H&M mictuth nani 3a 2018-2020 poku Ta 3HauHUM 00CST
(monan 31 MuIH TpaH3akKiliil), OIHaK MOro CTPYKTypa NOTpedye CEMIUTIOBAHHS Ta 3HAUHUX
obuncroBaibHUX pecypciB. Dataset Brazilian E-Commerce by Olist oxomtioe nepion
BepeceHb 2016 — sxoBTeHb 2018, MICTUTH CTPYKTYpOBaHI TPaH3aAKI1MAHI JaHl CEPEAHBOrO
MacmTady, 10 ONTUMAIBHO MIIXOIUTh IS aKaAeMIYHOTO JTOCII1IKEHHS.

[TincymKoBe MOPiBHSAHHS HaBeAEHO B Ta0. 2.1.

Ta6mui 2.1 — [TopiBHSAHHS KaHAUAATHUX JaTACETIB JIJIsi CETMEHTAIlll KJIIEHTIB

: \ Olist Brazili E- .
Kpurepiii Online Retail 11 ! ! H& M Fashion
Commerce

[Tepion oxormieHHS 2009-2011 2016-2018 2018-2020

OOcsr (3aMOBJICHB) ~1 067 000 ~99 000 ~31 MutH

I'otoBHicTh 10 RFM Bucoxka Bucoxka Cepenis (morpedye
CEMILTIOBAHHS)

CxutagHicTh CTpYKTYpH | 1 Tabmuis 9 Tabnuue (join) BaraTorabmuunuit
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) Peansanit UK- | Peanpuui .
PeanpHicTh aHux . . Peanwuuii 6penn
puTenIep MapKeTILIeHC
CyuacHicTb Huspka Cepenns Bucoxka

3 ypaxyBaHHSM HaBEJICHUX XapaKTEPUCTUK JJig MPaKTUYHOI peami3alii
aHaAIITHIHOI cucteMu oopano Brazilian E-Commerce Public Dataset by Olist [35]. Leii
naTaceT 3a0e3nedye ONTHUMAbHE MOE€JHAHHS PEalbHOCTI JIaHUX, KEPOBAHOTO 00OCsTY,
npugatHoi s RFM  crpykrypu Ta cydacHocTi 360py. JloJaTkoBUM apryMEHTOM
BUCTYIIA€ BUCOKA IIUTOBAHICTh HA0OPY y HAYKOBUX MyOutikailisx 3 customer anaytics, mo
JT03BOJISIE TIOPIBHIOBATHU PE3YJIbTATU 3 IHIIUMHU JTOCIIIKEHHSIMH.

Olist — mpoBigHa Opa3wiIbCchka IKIATGopMa MapKETIUICHC-MOAENI, M0 MOETHYE
IIPOJABIIIB 13 OPa3WIbCHKUX MITATIB 13 MOKYMISIMU 10 BC1i KpaiHi. bpa3umis BXoauTh 10
JICCSITKM HaWOLIBIINX PUHKIB €JICKTPOHHOT KoMepilii cBiTy [36], mo poouTs 1ieit dataset
penpesentatuBHUM. Dataset myOiiuHo moctynmHuii Ha twiatdopmi Kaggle ta mictuTh
noHaa 99 Tucsuy 3amMoBieHb 3a mepioy Bepecenb 2016 — skoTens 2018, mo nae
MOKJIUBICTh C(HOPMYBATH MOBHOIIIHHI TMOBEIIHKOBI MOKA3HUKW KJIIEHTIB Ta MPOBECTH

CTaTUCTUYHO OOIPYHTOBAHY KJIacTEpU3aLIIO.

2.2. XapakTepucTuKa CTPYKTYpPH Ta 3Mmicty nanux Brazilian E-Commer ce by
Olist

Brazilian E-Commerce Dataset by Olist — me Halip naHUX, IO CKJIAIAE€THCS 3
nes'stu CSV-daiini, ki IOB's13aH] MiX c000F0 "epe3 30BHINIHI Kifodi. Taka cTpykTypa
BiJI0OpaXkae THIOBY CXeMY TPaH3aKIIHHOT 0a3u €-COMMErCe MapKeTIUIelcy Ta moTpedye
etamy iHTerpaiii nepen ¢opmyBaHHsM RFM-moka3HukiB. 3arainbHa XapaKTepUCTHUKA

Ta0auIb HAOOPY aHMX MOJaHa y Tadi. 2.2.
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Tabauis 2.2 — Onwuc Tabnuie dataset Brazilian E-Commerce by Olist

Tabanuns 3anucis Kurouosi nmoJis IIpu3HavyeHHs
1 . P
order id, customer_id, 3;::4351%5 o
olist_orders dataset 99 441 order_status,
3 qaCOBUMH
order_purchase timestamp | .
MITKaMH1
customer_id,
olist_customers dataset 99 441 customer_unique_id, [podini kiieHTIB
customer_state
. . order_id, roduct_id, | IT
olist_order_items dataset 112 650 4 P . A
price, freight_value 3aMOBJIEHD
. order_id, ment_type, | [naTixHi
olist_order_payments dataset 103 886 & Py —yP HaTDK,If :
payment_value orepartii
olist_order_reviews dataset 99 224 order_id, review_score O1iHKY KJTi€HTIB
: roduct_id, :
olist_products_dataset 32951 P = Karanor toBapis
product_category name
. . P
olist_sellers dataset 3095 seller_id, seller state N
IIpOJIaBII1B
. i . . r 19HI
olist_geolocation dataset 1000 163 Zip_code prefix, lat, Ing el
KOOpAWHATH
- ITepexnang  HasB
roduct_category _name_trandation | 71 category, category_en ,
P —egony_ 3 egory, category_ KaTreropiu

CtpykTypa 3B'S3KIB MK TaOJUISIMU XapaKTEPU3YETHCS TUIIOBOIO PEIISALIIIMHOIO
MOJIEILTIO «3aMOBJICHHS — KJIIEHT — MO3UIIIT — IUIATK — BIATYK». [{eHTpabHOO TaOIUIICtO
e olist_orders dataset, sika depes mosie customer_id mos'sizana 3 olist_customers dataset,
a vepe3 order_id — 3 TaOaMIsIMHM TO3MINH, TUIaTeXIB Ta BiArykiB. Taka apXiTekTypa
JI03BOJISIE TIOCTIOBHO y3arajibHIOBATH JIaH1 BiJl PIBHA OKPEMOT MO3UIIIT 10 PiBHS KIIIE€HTA.

Oco06MBO BaXJIMBOIO JJIs KOPEKTHOI CETMEHTAIlli € BIAMIHHICTh MDK MOJSIMU
customer_ida customer_unique_idy Tabnuii kmienTis. [Tose customer_id e yHikaabHEM
11eHTU(DIKATOPOM ¥ MEXKaX OTHOTO 3aMOBJICHHS (POPMYETHCS IJIST KOKHOI TpaH3aKIIii
OKpeMo), Toai sk customer_unique_id inentudikye Gi3u4HOro KIi€HTa HE3aJICKHO Bij
KUTBKOCTI HOTO 3aMOBJICHb. 3arajibHa KiJIbKICTh 3alIMCIB Y TAOJIMUIIl KJII€EHTIB CTAHOBUTH 99

441, Toni SIK KUTBKICTh YHIKaJIbHUX KI€HTIB — 96 096. 11e o3Hauae, mo npudausxo 3,5 %
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KJIIEHTIB 31HCHUIN OUIbIIIE OJHOTO 3aMOBJICHHS, 110 € HOPMAJIBHUM IMOKa3HUKOM JIJIst
Opa3UIbCHKOTO PUHKY MapKeTILIEHC-TUIaT(HOPM.

ITepion oxorieHHs maTtacety cTaHoBUTH Bif 04 BepecHs 2016 poky a0 17 KOBTHS
2018 poxy, 1m0 BIAMOBiIae MPUOIU3HO 25 MICALSAM PUHKOBOI aKTHUBHOCTI. Taka
TPUBAIICTh JOCTATHS JJIsl KOPEKTHOTO OOUYMCIIEHH TToKa3Huka Recency 6e3 apredakTiB
KOPOTKOI'0 BiKHa crioctepexxkeHHs. ['eorpadiuno Hablp JaHUX MOKpHUBA€E BCl 27 IITATIB
Bpaswiii 3 1OMiHyBaHHSM MiBACHHO-CXiTHOTO perioHy: Ha mratn SA0 Paulo, Rio de
Janeiro ta Minas Gerais npumajgae cyMapHo ToHa 66 THC. 3aIUCiB, 10 CTAaHOBUTH 67 %

KJIIEHTCHKOI Oasmu.

2.3. Ilonepeans 00poOKa Ta OYUILEHHS JAHUX

SAkicTh Oyb-SIKO1 CErMEHTalIHOT MOJIEII KPUTUYHO 3aJICKUTh BiJl AKOCTI BX1THUX
JAaHUX, TOMY €Tall TOoNepPeaHhOI OOpPOOKHM € OJHUM 13 HaWBIAMOBIAAJIBHINIUX Y
JOCIIKEHH1. 3T11HO 3 oriHkamu [34], 6mu3bko 60—80 % yacy aHaNITHKA BUTPAYAETHCS
came Ha rew etam. J[ng Olist Oyno po3poOiIeHO MOCIIIOBHUIM MPOIEC OYMINEHHS, 110
nepeadayae KijbKa JJOTTYHUX KPOKIB.

[Tepmmii Kpok — piabTpallis 3aMOBJIEHB 3a cTaTycoM AoctaBku. [lone order status
MICTHUTh BICIM MOXKJIMBHX 3HaUYeHb: delivered (96 478 3anucin), shipped (1 107), canceled
(625), unavailable (609), invoiced (314), processing (301), created (5), approved (2). dis
kopekTHoro RFM-ananizy HeoOX1JHO BpaXxOBYBaTH JIMIIE Ti 3aMOBJICHHS, sIKI (PAKTUYHO
3aBEPIIMIIUCS JOCTABKOIO TOBApPY KIIEHTY, OCKUIBKH JIUIIIE BOHU BIMOBIAIOTh peabHIN
KYIIBEJIbHIM aKTUBHOCTI Ta (PiHAHCOBOMY pe3yJibTary. Y pe3ynbTari (uibTpamii 3a
crarycom delivered y BuOipii 3anmummmiocs 96 478 3aMoBIeHb, MO cTaHOBUTH 97,02 %
B1JT 3araJIbHOI KIJIBKOCTI.

Hpyruit kpok — oOpoOka NPOMyMIEHNX 3HA4Y€Hb Y YACOBUX MITKax. Y TabiuIi
3aMOBJICHb HasiBHI 4OTHPH 4acoBi mosst: order purchase timestamp (6e3 mpormyckis),
order_approved at (160 npomycki), order_delivered carrier_date (1 783 mpomyckn),

order_delivered customer_date (2 965 nponycki). JJinst RFM-ananisy kputuasHum € came
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noJie order_purchase timestamp (naTta moKymnku), ke He MICTUTh IPomyckiB. J[o1aTkoBo
npoBeneHo (impTpamiro 3a HasBHicTiO Order_delivered customer date mns rapanTii
JIOCTaBKH, y pe3yJIbTaTi 4oro BUOipKka cKopoTuiiach 10 96 470 3aMOBJICHb.

Tperiit KpoK — MEPETBOPEHHS THUIIIB JaHUX. Y Cl YaCOBI MOJIA MiJ Yac IMIOPTY 3
CSV € psaakoBuMu, TOMY iX HEOOXITHO KOHBepTyBaTH y (hopmar datetime. Huciosi mois
price, freight value, payment value maroth kopekthuii Tun float64 ta He moTpeOyIOTH
nepeTBopeHHs. [lome customer state micTuTh ABOMITEpHI Koaw mmTaTiB bpaswmmii Ta
30epiraeTbess  sIKk - Object (String), mio BimmoBimae ouikyBaHoMy (opMaTy IS
KAaTeropiajibHOi O3HAKH.

YerBepTHil KpOK — IMEPEBIPKA HAIBHOCTI AHOMAJbHUX 3HAY€Hb y (PIHAHCOBUX
nojsx. AHaii3 mokasas, [0 MiHiMabHe 3HaueHHs price ckiaagae R$ 0,85, makcumanbHe
—RS$ 6 735,00. Cepenns BapTicTh mo3uiiii 3amoBients — R$ 120,65, memianna — R$ 74,99,
IO CBIJYUTH MPO IMPABOCTOPOHHIO ACUMETPII0 po3Mojally IiH. JKogHUX BiJI'€MHUX
3HauYeHb a00 OYEBWJIHMX MMOMHUJIOK BBEJCHHS HE BUSIBJICHO, IO MIATBEPIKYE BUCOKY
SAKICTh MIEPBUHHOIO 300py JaHUX.

[T'aTuif Kpok — mepeBipKa MUTICHOCTI 3B'sI3K1B Mk TaOIMUISIMU. AHAJI3 MTOKa3aB, 110
100 % 3amoBiieHb y ctaryci delivered maroTh BiATIOBIIHI 3amucy y Ta0uii order_items,
Ta aHAJIOTIYHO — y Tabnuiil miatexiB. Lle o3Havae, mo micnas QiabTpallii 3a cTaTycoM
JIOCTaBKH JIOJIATKOBUX BTPAT 3aMKCIB IIPH jOIN-OMepallisx He OYiKy€eThCS.

[TlincymkoBa XapakTepuCTHKa OYHUIIEHOTO HAOOpY TpaH3akiliii HaBejeHa Yy TaOl.

2.8
Tabnuusg 2.3 — Pe3yabTaTl nonepeaHboi 00poOKH JaHUX
Etan o6pooxu KinbkicTb 3amM0BJIeHD 3mina, %
[TowatkoBuii o6CsT 99 441 —

[Ticna ¢inprpanii 3a cratycom
delivered

[licns BuUIaNeHHS MPOIYCKiB
order_delivered customer_date
[Ticns join 3 Tabnumero kirieHTiB | 96 470 0%
[Ticns join 3 Tabnumero no3umiii | 96 470 0%

96 478 —2,98 %

96 470 —0,01 %
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VHiKanpbHUX  KJIEHTIB (32

customer_unique_id) 232 -

2.4. Interpaunisi 1anux: GopmMyBaHHS €AUHOTO TPAH3AKIIIHOT0 HA0OPY

Pensmiiina crpykrypa Olist motpeOye mociimoBHOro 00'€THAHHS TaONUIL IS
dbopMyBaHHS €IMHOTO TpaH3akiiiiHOrO Habopy, mnpujpatHoro a1 RFM-anamizy.
[HTErpallisi BUKOHYETBHCSI Yepe3 JIAHIIOT jOIN-omepariid, mpu SKOMY KOXKEH HACTYITHHIA
KPOK PO3LIMPIOE AOCTYTHY 1H(POPMAIIiI0 32 paXyHOK IPUETHAHHS HOBUX aTPpUOYTIB.

[lepmnii piBeHb iHTErpamii — 00'eqHanHs TaOauIb Orders ta customers. 3B's30k
3IIHCHIOETBCST depe3 moiyie customer id, HasiBHE B 000X TaOnumsx. Y pe3yibTari
(bopMy€eThCs pO3MIMpPEHa Ta0JIHIIA, Y SIKii KOXKHE 3aMOBJICHHS aCOLlIHOBaHE 3 KOHKPETHUM
KJIIEHTOM, MO0 IITaTOM Ta MICTOM IpoXKuBaHHs. Lleil Kpok 103BoJIsg€ Hagall TpymyBaTH
3aMOBJICHHS 3a (PI3MYHUM KJIIEHTOM 4epe3 moje customer unique id.

Jlpyruii piBeHb — arperaiisi JaHUX Ha PIBHI MO3WIIN 3amoBiieHHs. TaOnuis
olist_order_items_dataset MicTUTh O OJTHOMY 3aMHUCy JUIsi KOXXHOI TOBApHOI IMO3UIIT B
3aMOBJICHHI, MMPUUOMY OJIHE 3aMOBJICHHS MOXE MICTUTH Kilbka mosuiiii. [Tepen join 3
OCHOBHOIO TaOJIMIICI0 BUKOHYEThCS arperaiiist o moyito order_id 3 oOuuCIeHHsIM CyM:
CYMH IIiH ToBapiB (SUM of price), cym mocraBku (Sum of freight_value), kiapkocTi mo3urii
(count). Ile no3Bossie 3BecTd iH(OpPMAILO 10 PIiBHS 3aMOBJICHHS Ta C(HOPMYBaTH
arperosany BenmuuHy order total = sum(price) + sum(freight_value), sika BimoOpaxae
MOBHUH T'POIIOBHIA 00CAT TpaH3aKIIIi.

TpeTiit piBeHb — jOIN po3mupeHoi Tadbmuil Orders+Customers i3 ysarajabHEHOO
TaOJIMIICIO MTO3UIIH. 3B'A30K 3MIHCHIOEThCs Yepe3 order_id. PesynbraTom € TpaH3akiiiiina
TaONuIsl, sKa MICTUTh JJIS KOXKHOTO 3aMOBJICHHS: ieHTU(DIKATOp KIII€HTa
(customer_unique _id), reorpadiuny npuHaISKHICTH (CUustomer_state), yacoBy MITKY
(order_purchase _timestamp), rpomoBuii o6csar (order_total) Ta KiIBKICTh MO3MIIIN

(n_items).
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3aranpHa CTPYKTypa MpoIlecy IHTerpailii BigoOpa)keHa y MOJIaHii HUXKYE CXeMl
(puc. 2.1). KoxxeH mpsAMOKYTHHK BIATOBiJIa€ OKpeMid TaOJMIll AaraceTy, CTPUIKH —
orepariisiMm joOin, poMOK — NPOMDKHHM arperaiisaM. ITiZcyMKOBuI pe3yabTaT — €IuHa
TaONMUI TpaH3akKUid — Cayrye OcHOBOIO st ¢opmyBaHHI RFM-mokasnukiB Ha
HACTYIMHOMY eTarl.

TexuiuyHo yci omeparllii iHTerpaiii BUKOHYIOThCS MOBOIO R 13 BHKOpHUCTaHHSIM
6i0miorexkn dplyr. ITocnigoBHICTP BHKJIMKIB INNEr_jOIN() 3 BIAMOBITHAMH OIlepaTOpPaMH
arperaiiii group_by() ta summarise() 3abe3neuye 4MTAOCIBHICTH Ta MMOBTOPIOBAHICTH
npotuecy. [loBHui koA iHTErpauii JaHux HaBeaeHo B Jlonatky A.

[Ticns 3aBeplieHHs BCIX join-omnepariil miJcyMKoBa TaOJIMI TPaH3aKLii MICTUTh
96 469 psaxiB, MO BIAMOBIAAE KITBKOCTI OYHIIEHUX 3aMOBJICHb, Ta oxorumoe 93 349
VHIKaJIbHUX KJi€HTIB. JKOJHMX 3amuCiB HE BTPAu€HO B pe3yJbTaTi IHTErparii, M0

CBITYUTH MPO KOPEKTHY PEIALiiHY 1iicHICTh dataset.

DinkTpaus:
ﬂ};tg_?;ﬂffﬂ » Blalus = delivered
i } (96 470) S e =
_____ — ’ _— JOIN arders +
cuslomers
> |
TR, :
| olist_customers £
{98 441) JOIM + moamuli
» {96 489 pagkia)

AT peralls nosLa;
prder total = —
price + freight

| st crder ilems
[ 112 650)

W

ToaHaakUiArma Taknnus -
REM (23 348)

Pucynok 2.1 — Cxema inrerpariii nanux Olist y Tpan3akmiiHuii HaOip

2.5. ®opmyBannsa RFM -noka3HukiB
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dopmyBaHHsA TOKa3HUKIB Recency, Frequency, Monetary € BaXJIUBHM €TarioMm
JOCTIPKEHHS, OCKUIbKM caMe IIl 3MiHHI CTaHOBJSTH MPOCTIP O3HAK JJIsl HACTYIMHOI
kinacrepusaiiii. OOYHCICHHS TIOKAa3HUKIB BHKOHYETHCS Ha OCHOBI ITiJICYMKOBOI
TPaH3aKIITHOT TA0JMII IIUISIXOM TPYITyBaHHS 3a moJjieM customer_unique _id.

[TepmmM KpoOKOM BCTaHOBIIOEThCS pedepeHcHa JaTa aHamizy. 3a METOAUYHHUM
ctangapToM RFM-ananmizy pedepeHCHO AaTor0 OOHMpaEThCs J€Hb, HACTYITHHM TICIs
ocraHHbOI Tpan3akmii B dataset. Jlns mocmimkyBaHOro HaOOpy MakCHUMalbHA JaTa
NOKyIKU cTaHOBUTH 29 ceprrst 2018 poky, ToMy pedepeHcHa nara BcraHoBjIeHa siK 30
ceprus 2018 poky. Takuii miaxia 3a0e3nedye MiHIMaJIbHE 3HaUeHHs1 Recency Ha pisHi 1
JTHS JUIA HAaWaKTUBHIIINAX KJII€HTIB.

[Tokasuuk Recency (R) mis K0)KHOrO KIIiEHTa OOYHCITIOETHCS SIK PI3HULA Y JTHAX
MDK pe)epeHCHOIO JaTOI0 aHaJi3y Ta JIaTOl MOro OCTaHHBOI TpaH3aKIlii y Habopi. Yum
MEHIIE 3HAa4YeHHS R, TUM akTyaibHIIIEe 3a 4acoM KJIEHT 3A1MCHIOBaB KYIIBIIO, 1 TUM
BHUIIOIO € OT0 MOTOYHA aKTUBHICThH BIJIHOCHO pedepeHCHOT AaTH.

IToxasnuk Frequency (F) Bu3HayaeTbes SK KIUIbKICTh YHIKQJIBHHUX 3aMOBJICHb
KJIi€HTa 3a Bech repion dataset. Jlms KokHOTo KilieHTa 3HaueHHs F JopiBHIOE KiTBKOCTI
pisHuX ineHTudikaropiB order_id, acormiiioBanux 3 Horo customer_unique id. Y Takui
CIOC10 pi3HI TOBAPHI MO3UIIIT B MEKaxX OJTHOTO 3aMOBJICHHSI HE MOJIBOIOIOTH 3HaUeHHsI F —
4acTOTa BUMIPIOETHCS caMe Ha PiBHI TPaH3aKIlii, a He TOBAPHUX MO3HUIIIHN.

[Tokasuuk Monetary (M) oOuuciIOeTbCs K CyMapHa BapTICTh YCIX 3aMOBJICHb
KJII€HTA 3a Tiepiof aHamizy. [jist KoxKHOTro KiieHTa 3HaueHHs: M JOpiBHIOE CyMi BETMYUH
order_total o Bcix fioro 3amoBJIcHHsIX; BeiimunHa order_total, y ceoro uepry, popmyerbes
K CyMa I[IH TOBapHHUX MO3MUIINA Ta BapTOCTI JTOCTAaBKM B MEKaX OJHOTO 3aMOBJICHHS.
[Toxaznuk Monetary BimoOpaxae CYKYNHUN T'pOIIOBUNA BHECOK KIIEHTA Y BHUPYUKY
MIPUEMCTBA 32 TOCTIIKYBaHUN TTEP1O].

V pesynbrati BUKOHaHHS rpynyBaHHs popmyerbest RFM-tabmuns o6csirom 93 349
PAAKIB (32 KUTHKICTIO YHIKQTBHUX KIIIEHTIB) Ta TPhOMa YUCIOBUMH KoJloHKamMu R, F, M.

Kosxen psiok 11i€i Tabnuii BiioOpakae MOBEAIHKOBUN MPOQUIb OJJHOTO KJII€HTA, SKUN
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XapaKTEPU3y€e€ThCSI TPhOMA  y3aralbHCHUMH ITOKa3HUKAMH HOTO  TpaH3aKIiHHOT
AKTUBHOCTI.

OmnrcoBa CTaTHCTHKA OTPHUMAHUX ITOKA3HHUKIB HaBeieHa y Ta01. 2.4. Bxke Ha ribomy
eTarli CTa€ OYEeBHIHOIO KIIF0UOBA OCOOJIMBICTD JTaTacETy: MepeBakHa OUIBIIICTD KITIEHTIB
3MIMCHUJIN JIUIIE OJHE 3aMOBJIeHHs. MemianHe 3HaueHHs Frequency nopisHioe 1, a 75-i
MEePIEHTUIIP TaKOXX JOpPiBHIOE 1; Iie O3Hadae, 1m0 mnpuHaiiMHI 75 % KII€EHTIB €
«omHOpazoBuUMmY (ONe-time buyers). Lle xapakTepHa prica MapKeTIUIeHC-MO/IeI Ta KpaiH
3 pUHKaMH, 1110 PO3BUBAIOTHCS, JI€ JOsUThHA ITOBTOPHA KYITIBJIS MOKH HEe chopMyBaiacs siK
JIOMIHYIOYa MOJIEJb MMOBEIIHKH.

Tabmunsg 2.4 — Onucosa cratuctika RFM-nokasnukis (N = 93 349)

Moka3nuk | Minimym 25-ii mepu. | Mexiana 75-i mepu. | CepenHne Maxkcumym
;zcency’ 1,0 114,9 219,6 346,9 2385 7141
RSNy 4 1 1 1 1,03 15

IIIT.

Monetary,

RS 9,59 63,01 107,78 182,51 165,17 13 664,08

ITepiox Recency Bapitoerncst Bim 1 q10 714 mHiB, 1m0 BigoOpaxae BeCh 4aCOBHUU
Jllara3oH aKTHBHOCTI KJieHTIB y pgataceTl. Iloka3Huk Monetary OXOIUTIOE IIUPOKUI
qiara3oH 3Ha4e€Hb: BiJ MiHIMAJILHUX 3aMOBJIEHb OJim3pKk0 RS 10 10 MakcHMaIbHUX ITOHAT
R$ 13 600, 3 BuUpakeHOIO MPABOCTOPOHHBLOIO CKOIICHICTIO posmoairy. CdopmoBaHa
RFM-tabnuist € BXiTHUM MaTepiajioMm i MOJAJbIIOr0 PO3BIAYyBajJbHOIO aHaNI3y Ta

moOyI0BY KJIACTEPHOT MOJIEIII.
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Pucynok 2.2 — Posnoainu RFM-nioka3HukiB

2.6. Po3BinyBasbHuii ananiz RFM-noka3HukiB

PossigyBanpauii ananiz ganux (Exploratory Data Anaysis, EDA) npoBoauthcs 3
METOI0 Kpamoro po3yMiHHS CTpyKTypd RFM-noka3HMKIB, BHUSIBIE€HHS MOKJIMBUX
aHOMaJii Ta OOIPYHTYBaHHS MOJAIBIINX KPOKIB 0OpOOKU. AHaI3 OXOIUIIOE BUBUYCHHS
PO3IOLIIB, KOPETSIINHUX 3B'SI3KIB Ta BUSBIICHHS] BUKU/IIB.

Anamiz QopMH pPO3MOAUTIB CBIMYUTH MNPO ICTOTHY AacCHMETPIl0 BCIX TPbOX
noka3HukiB. KoedimieaTn acumerpii, 004MCIIeHI 32 CTaHAAPTHOIO (POPMYIIOI0 SIK TPETI
[EHTPaJIbLHII MOMEHT, HOPMOBAHUI Ha KyO CTaHIapTHOTO BiAXUJICHHS, HABEJIEHO Y Ta0.
248

Tabmuusg 2.5 — Koedimieatn acumetpii RFM-nioka3Hukis

IMoka3Huk Acumerpis (raw) Acumetpis (log) InTepnperauis

ITomipHO
MIPABOCTOPOHHS -
JIBOCTOPOHHS  MiCIsS
log

CunbHO

Frequency 11,09 6,52 IIPABOCTOPOHHS;
3aJIMIIAEThCs micis 10g

Recency 0,45 -1,20

CunbHO
MIPABOCTOPOHHS -
Maiike CUMETpUYHA
miciis log

Monetary 9,21 0,53
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HaiiBuii 3HaueHHs acUMETpii IeMOHCTPYIOTh Moka3Huku Frequency ra Monetary,
10 MOSICHIOETHCS MPUPOJIOI0 JaHUX: HEBEJIMKA KUIBKICTh KIIEHTIB pOOUTH ayke Oarato
MOKYIIOK a00 BHUTpauvae 3HAYHO OuIbIe 3a cepeanboro kimieHTta. Jns Monetary
jgorapudMiuHa TpaHchopmarliss ePEKTHBHO HOpPMAaTi3ye poO3MOoAia  (acuMmeTpis
3HKYy€EThes 3 9,21 mo 0,53). Jlns Frequency norapudmiuda TpaHchopMaliis JHIIE
4aCTKOBO 3HMXKYe acumeTpito (3 11,09 no 6,52), oCKUIBKK HasBHICTh IMEPEBAKHOT Macu
3HaueHb F=1 He MoXxe OyTH CKOpUroBaHa TpaHCHOPMAIIIETO.

BusiBneHHs1 BUKU/IIB TIPOBOIMIIOCS MUISIXOM aHaNi3y 99-To mepieHTHIs MoKa3HuKa
Monetary. 99-ii nmeprerTrib ctaHoBuTh R$ 1 097,08, ToAl Sk MakCHMMallbHE 3HAYCHHS
csrae R$ 13 664,08. Lle o3naudae, mo npubau3Ho 1 % KIIIEHTIB XapaKTepU3YHOTHCS
BUHSITKOBO BUCOKHMHU T'POIIOBUMHU BUTPATAMHU, SIKI MOXKYTh JOMIHYBATH B PO3PAXYHKY
IIEHTPOITiB KacTepiB. JIJIs 3HWKEHHS BIUIMBY MUX €KCTPEMAIbHHUX 3HAYCHBb Ha SKICTh
KJIacTepH3allii 3aCTOCOBAHO TEXHIKY WiNnsorization — oomekeHHs 3HadueHb Monetary Ha
piBHi1 99-ro neprenTmid. [le mo3Bossie 30epertu MuUX KIIEHTIB y BUOIpIl 06€3 IXHbOTO
BUKJTFOYCHHS, OJTHOYACHO HIBETIOIOYM JECTPYKTUBHMIA BIUTMB Ha K-means amroputm,
SIKAW 9y TIIMBUN 10 BUKHUIIB.

ITincymkoBi BucHoBkM EDA: mnokazuuku R, F, M MawoTh HU3BKY B3aeMHy
KOpeJsiliio, o poOUuTh ix 1H(GOPMATUBHUMU O3HAKaMU JUJIs KJacTepu3allil; po3noauiu
3HaYeHb  XapaKTEpU3YIOThCS  MPABOCTOPOHHBOIO  ACUMETpI€r0, M0  NoTpedye
JorapudmiuHoi TpaHcdopmMmallii nepea moOyaoBOK MOJENI; MOKa3HUK Frequency mae
KPUTUYHO HHU3bKY JMCIIEPCiI0 uepe3 JOMIHyBaHHs 3HaueHHs F=1, mo Oyae BpaxoBaHO
IpY IHTEpPIPETALlil pe3yabTaTiB KJacTepu3allii; AJid 3HUKEHHS BITUBY BUKU1B Monetary

3aCTOCOBAaHO OOMEXEHHS Ha piBHI 99-T0 nmepueHTuIs.

2.7. IlinroToBKA JaHMX 10 KJIacTepu3aiii: Tpancdopmanis ta
MacmTadyBaHHS
Anroputm K-means 0a3syerbcsi Ha €BKJIIZOBINA BIACTaHI MDK TOYKaMH Yy

OaraToBUMIpHOMY MPOCTOP1 03HAK. [{e yTBOPIOE AB1 KIIFOUOB1 BUMOTH JI0 BX1THUX JAHUX:
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O3HaK{ MarOTh OYTH MPHUBEJEHI 10 CUMETPUYHOT0 a00 xoua O mpubIM3HO HOPMATBLHOTO
pO3MOILTY, TAa IOBUHHI MaTH TIOPIBHIHHI MaciiTabu. be3 BUKOHAHHS ITUX YMOB aJITOPUTM
JIEMOHCTPYE HECTaOlIbHY TMOBEAIHKY Ta (OpMye KJIacTepH, IO BiI0OpakaroTh
BJIACTMBOCTI IIKAJIM, @ HE PealIbHy CTPYKTYPY JaHHX.

[TepuiiM  KpOKOM TIJATOTOBKM BHKOHYEThCS JorapudmiuHa TpaHchopmarlis
noka3HukiB 3a Qopmysowo log(l + X). BukopucranHs came IIbOro BapiaHTy (a He
3BUYAHOTO Jorapudma) 103BoJsie 00poOISITH HYJIHOBI 3HAUCHHS 0€3 MOSBU -0 Ta Ma€
CYyTTeBHM edeKT s HopMaji3aiii MPaBOCTOPOHHIX pO3MOAUIB. SIK mMoka3zaHo Yy
nonepeaHLOMY MiAPO3/11, Mmiciis TpaHchopmalii acumetpist Monetary 3umxkyerbes 3 9,21
10 0,53, o poOUTh PO3NOALT MPUAATHUM JIJIS1 3aCTOCYBAHHS QITOPUTMIB, YYTJIMBHX JI0
dbopmu po3mnoaiy.

JlpyruM KpOKOM BHUKOHYETBCSl CTaHAapTH3alis (Z-SCOre HopMamizaiis) —
MPUBEICHHS 3HAYEHb JI0 PO3MOALTY 13 cepenHiM 0 Ta CTaHIapTHUM BiAXUJIEHHSM 1 3a

dbopmyitoro (2.1):

(2.1)
ne X — BUX1JHE 3HAUEHHS JOCIKYyBaHOT O3HAKH;
WL — CEpEIHE 3HAUYCHHS 03HAKMU;
O — CTaHJAPTHE BIAXUJIEHHS O3HAKH.

CrannmapTusaiiis 3a0e3neuye piBHOBAXXHUHM BIUTUB KOKHOI 3 TphoX RFM-o3Hak Ha
pO3paxyHOK €BKJIIJIOBOI BiAcTaHi. be3 Hei o3Haka Recency (miama3oH y COTH1 JIHIB)
MOBHICTIO IOMiHYyBasta 6 Haj Frequency (mianazon 1-15), mo npussesno 6 10 ¢hakTUIHOT
KJIacTepu3allii JHIe 32 TapaMeTPOM JaBHOCTI.

VY pe3ynbTari BUKOHAaHHS JBOX KpOKIB TpaHchopmarllii (OpMYeEThCS MaTpULIs
MacmTaboBaHUX 03HAK X po3MipHICTIO 93 349 X 3|y saKiii KO’KHA KOJIOHKA Ma€ CepeTHE
0 Ta cranmaptHe BimxuieHHs 1. Came 115 MaTpulild MOMAEThCA HAa BXia anroputmy K-

means 11 moOyA0BH KJIACTEPHOT MOJIENI.
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2.8. Bu3Ha4yeHHs ONTHMAJBHOI KUIBKOCTI KJIacTepiB

Anroputm K-means motpedye momepeaHboro 3aaaHHs KiabkocTi kiactepiB K.
OntumanbHe 3HadeHHS K He Moxe OyTH BH3HAU€HE AaBTOMATHYHO Ta MOTpeOye
3aCTOCYBaHHS CIICI[laIbHUX METOIIB OOIPYHTyBaHHSA. Y IIii poOOTI BHUKOPHUCTAHO
KoMOiHamiro aBox MeroniB: Meron JikTa (Elbow method) ta xoedimient cunyery
(silhouette coefficient).

Meton JIKTS TIPYHTYEThCS Ha MOOYAOBI 3aJIEKHOCTI BHYTPIITHBOKIACTEPHOI
mucnepcii (WCSS, within-cluster sum of sguares) Big KiTbKOCTI KiacTepiB. 3i
30umpmeHHsIM K 3ragenHs WCSS MOHOTOHHO 3MEHIITY€ThHCS, OCKITTBKH KJIACTEPH CTAIOTh
JpiOHIIIMMH Ta TOYKH PO3TAIIOBYIOTHCS OJIMKYE J0 CBOIX HEHTpoiAiB. OntumansHe K
BIJIMOBIIA€ TOYUIIl KIIEPETUHY», MICJISI AKOT MOalbliie 301bIIEHHSI KIJIbKOCTI KJIACTEPIB HE
npu3BOAUTL 10 ictoTHOro 3HMWKeHHS WOCSS. KoediuieHT cuiyery, SK OIMHCAHO Y
niapo3aui 1.6, BUMIpIOe sIKICTh KJIacTepu3allii uepes MOPIBHSIHHS CEPE/IHIX BICTAaHEH /10
BJIACHOTO Ta HAMOJIMKYOrO CyCITHBOTO KIIACTEPIB.

OO6uuncnenns npoBoauiucs st aiamazony K = 2..7. Pesynbratu HaBeieHO y Ta0l.

2.6.
Tabnuis 2.6 — Pe3ynbratil BUSHAYEHHS ONTUMAJIBHOT KIJTBKOCT1 KJIACTepiB
K WCSS 3umkennss WCSS, % | Koedinient cuinyery
2 214 853,5 - 0,711
3 129 013,4 39,9 % 0,385
4 82 050,1 36,4 % 0,397
5 67 671,2 17.5% 0,357
6 57 840,5 14,5 % 0,355
7 50 543,2 12,6 % 0,365
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AHani3 Tabnuili Ta pucyHKiB 2.3—2.4 BUSIBIISIE TaKy KapTUHY. METO JIIKTS MOKa3ye

HaiouTbm 3HmKeHHss WCSS npu nepexomax Bix K=2 no K=3 (-39,9 %) Ta Bix K=3 no

K=4(-36,4 %); micist K=4 Temn 3HIW)KEHHS 1CTOTHO cKopouyeThes (-17,5 % npu nepexoii

1o K=5 ta menme). Le cBiqunTh npo «IikoTh» npudian3no Ha K=4. KoedimienT curyety
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Mae HaiBuie 3HaueHHs npu K=2 (0,711), ogHak ABOKIacTepHA MOJENb € HAJTO IPy0or0
JUTSI TJTIel 613Hec-cerMeHTaIlii — BOHA JIMIIE PO3/IiJIse KIIEHTIB Ha HEMOIaBHIX Ta IaBHIX,
HE JIO3BOJISIIOYN BUIIJTUTH 3MICTOBHI ITOBEIIHKOBI TPYIIH 32 pIBHEM BUTPAT Ta JIOSUIBHOCTI.
Taka BracTuBICTh KOe(illieHTa CUITYeTy — CUCTEeMAaTUYHE TSDKIHHS 10 MajiuX 3HaueHb K
— € BIZJOMHM OOMEXEHHSIM 111€1 METPUKH Ta MOTpeOye KOMIUIEMEHTAPHOTO 3aCTOCYBaHHS
3 meroaoM Jiktd. [Ipu K=4 cunyer cranoButs 0,397, 10 HaBITh MEPEBUIILYE 3HAUCHHS
npu K=3 (0,385) Ta € Bumum 3a 3HaueHHs npu K=5-6.

3 ypaxyBaHHSIM KOMIIPOMICY M1 CTaTUCTUYHOIO SIKICTIO KJIaCTepHU3allii Ta 3MICTOBHICTIO
OTPUMaHUX CETMEHTIB Jig MOOYIOBH MiJICYMKOBO1 Mojiesni oOpaHo K = 4. [le 3naueHHs
3a0e3reuye OJHOYACHO: JIOCTATHIO JICTATI3allll0 CErMEHTIB JJi1 MPaKTUYHUX
MapKETUHIOBUX PIlIeHb, BUCOKUM Temmn 3HmwkeHHa WOCSS Ha momepenHix Kpokax,
NPUINHATHUHN piBEHb Koe(ilieHTa cuityeTy. HoTupHKIacTepHAa MOJEIIb TAKOK BIJIIIOBIIA€E
MOIIUPEH1N O13HEC-TIPAKTHUIN BUJILJICHHS CETMEHTIB 32 CXEMOIO «HOBI — JIOSUTBHI — Y 30H1

PHU3HKY — BTpadyeH1», 10 IHTYITUBHO 3p03yMija JIJIsi IPUHHATTS YIPABIIHCHKUX PIIICHb.

2.9. ITobynoBa kiaacTepHoi Mojaei MeToaoM K-means

IToGynoBa kiacTepHOi MOJEI BUKOHYETHCS aaropuTMoM K-means 3 KUIbKICTIO
knactepiB K = 4. [Himianizaiis HeHTPOIMiB 3AIHCHIOEThCS Yepe3 MeToa K-meanst+, skuit
3a0e3meuye Kpaily 301KHICTH IMOPIBHSAHO 3 BHIAAKOBOK iHimiamizamiero [20]. s
BIJITBOPIOBAHOCTI PE3YyJIbTATIB 3a(piKCOBAHO 3HAYEHHS BHUIIAJKOBOIO CTapTOBOTO 3€pHa
(random seed) Ha piBHi 42. MakcuMabHa KUIBKICTB iTEpalliii BCTaHOBJICHA Ha piBHI 50,
KpUTepiit 301)KHOCTI — 3M1HA KOOPAWHAT LIEHTPOi/I1B MEHIIIa 3a 1€-4 y eBKII110B1H METPHUIII.

AnTropuT™M AO0CATHYB 30DKHOCTI 32 OOMEXEHY KIIbKICTh iTepauiil. diHaibHe
3HAYCHHS BHYTpIITHBOKIACTepHOI aucnepcii ckinano WCSS = 82 050,1, a BigHOIICHHS
MDKKJIacTepHoi muctepcii mo 3aranproi (between SS/ total_SS) cranosuts 0,707, mio
CBIJIYMTH PO T€, IO MOJIEIb MOsCHIOE O0ym3bko 70,7 % 3arampHOi Bapiallii JaHUX — IIe

JTOOpHIA MOKA3HUK JIJIS PeabHUX MOBEAIHKOBUX JTaHUX.
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Po3mipun oTpuMaHuX KJIacTepiB Ta iXHI XapaKTepPUCTHKU Ha PIBHI «CHUPHUX»
(necrangaptuzoBanux) RFM-nokasuukiB nonano y 1abn. 2.7. Koxen psmox Tabmuii
BiloOpakae cepeaHi Ta MeaianH1 3HaueHHs R, F, M 1o ko’kHOMY 3 4OTHPBOX KJIacTEpiB,
aOCOMIIOTHUI pO3MIp KJIacTepa Ta 4YacTKy y BHOIpI, a TaKOXX YacTKy y CyMapHOMY

IPOIIOBOMY 00CSI31 TOKYTIOK.

Tabmuus 2.7 — Ipodini otpumannx kiractepiB 3a RFM-moka3zaukamu

Kaacrep KaientiB | Yacrka, % R, nui F M, R$ ‘lacncz;
aoxony, %
1 16 203 17,36 429 1,00 135,05 14,19
2 2801 3,00 220,8 2,11 308,53 5,60
2 41812 44,79 288,3 1,00 67,66 18,35
4 32533 34,85 273,3 1,00 293,15 61,85
Bcrporo 93 349 100,00 238,5 1,03 165,17 100,00

KnacTepy KRIEHTIB (NPpoCTip ronoBHWUE KOMMOHEHT)

51 Knactep 1
Knacrep 2
A - Knactep 3
knacTep 4
3 .
g:! i ¥ L =0
] e
g 14 ' s;‘:
ﬂ- = F
F
¥ &
7 A
=1
=g : . : . :
-0 —-1% —=10 -3 a

PCL {28.9%)

Pucynox 2.5 — Bizyasmizaiiist KJacTepiB y MPOCTOP1 MEPIIUX IBOX TOJTOBHUX KOMIIOHEHT
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Po3nonin KiIi€HTIB IEMOHCTPYE BHPAKEHY aCUMETPII0 — HaWOIbIMi kiactep 3
oxorutioe 44,79 % kiieHTChKOI 0a3u, HaliMeHIHA kimactep 2 — ume 3,00 %. Ananoridyda
aCUMETpisl CHOCTEPIraeThCsl y CTPYKTYpl CyMapHoro aoxony: kiactep 4 3 34,85 %
KJTII€HTIB TeHepye 61,85 % cymMapHOTO TpomoBoro o0csATy MOKYIOK (3akoH [lapeTo y mii),
Toal sk kinactep 3 3 44,79 % xmientiB renepye auiie 18,35 % moxony. Lle nmigkpecitoe
BAKJIMBICTh SIKICHOI CErMEHTaIlll — OJIHAKOBI MapKETUHIOB1 3yCHJUIS ISl BCIX KJII€HTIB
EKOHOMIYHO HEJIOIIbHI.

Bizyauni3aiis kjiactepiB y IpoCTOpi MEPIIUX JIBOX FOJOBHUX KOMIIOHEHT (puc. 2.5),
Ha skl npumnanae 72,2 % cymapnoi aucnepcii (38,9 % Ta 33,3 % BiAMOBIIHO), HAOYHO
JEMOHCTPY€E BIJOKPEMIIEHICTh KilacTepa 2 (OBTOPHI KIIIEHTH) BiJ PEIITH IPYN Y3I0BXK
MepPIIoi KOMIIOHEHTH, a TAaKOX TMOJIT MAaCUBY OJHOPA30BUX KIIIEHTIB HA TPU MIATPYIU 32
piBHEM BUTPAT Ta JABHICTIO.

TexniuHa peanizaifisi ajJropuTMy BHKOHaHa MOBOIO R 13 BHUKOPUCTaHHSM
crangaptHoi ynkmii kmeans() makera StatS Ta momomikHoro makera factoextra mis
Bi3yam3zanii. Yac o0uMcIeHHs! Ha KOMI'IOTEpl NEPCOHATBHOTO BUKOPUCTAHHS CEPEIHbOI
I[IHOBOT KaTeropii He nepesuinye 30 ceKyH 1, IO MATBEPKYE MPAKTHUYHY 3aCTOCOBHICTh

MOJENII.

2.10. OninoBaHHs SIKOCTI KJacTepu3alii Ta iHTepnpeTallisi cerMeHTIiB

OuiHIOBaHHSI SIKOCTI OTPUMAHOI KJIACTEPHOI MOJENl 3MIMCHIOETHCS 3a JBOMA
BUMIpaMH: CTAaTHCTUYHOI SIKOCTI (4epe3 METPHUKH KIJacTepu3ailii) Ta 3MiCTOBHOI
IHTEPIPETOBAHOCTI (Yepe3 O13HeC-3HAUYIICTh BUSIBICHUX CETMEHTIB).

3 morJs Ly CTATUCTUYHOI SIKOCTI MOJEIIb XapakTepusyeThes 3HaueHHsIM WCSS = 82
050,1, xoedirientom cunyery 0,397 ta BigHomenusm between SS/ tota SS = 0,707.
3nauenHs cuiayery B Mmexax 0,3-0,5 y miteparypi OpUHHSTO I1HTEPHIpETYyBaTH SK
«IIOMIPHO SKICHY» CTPYKTYPY KJIacTepu3allii — KJIACTEPH PO3PI3HAIOTHCSA MK 00010, aje

MaloTh JesSKe TEpeKpuTTs Ha Mexkax [23]. Hns peanpHHX €-COMMErCe maHux i3
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BUPKCHOIO aCUMETPIEI0 PO3MOJIUIIB TaKUM PIBEHBb SKOCTI € OYIKYBAaHUM Ta MPAKTUIHO
IIPUHHATHUM.

3MICTOBHA IHTEpITPETAIlisi CETMEHTIB 0a3y€ThCs Ha MOPIBHAHHI iIXHIX IIEHTPOIAIB Ta
MapKETHUHIOBiM THUIIONOT1I, onucaHiil y migpo3auii 1.7. Ha ocHoBi npoginiB 3 Tabdn. 2.8
KOXKHOMY KIJIACTepy IPHUCBOEHO Oi3Hec-Ha3By Ta CGHOPMYJIbOBAHO XapPaKTEPUCTUKH

I[IJIbOBOTO CETMEHTA. Y3arajJbHEeHa IHTEepIpeTallis CEeTMEHTIB ojjaHa y Taou. 2.9.

Tabnuus 2.8 — bizHec-iHTepHpeTaIis OTPUMaHUX CETMEHTIB

. MapkeTnHIoOBa
Knacrep Ha3Ba cermenTa IMpodias P ]
cTpareris
HemonaBuss  kynisns | KonBepcis B IOSUTbHHEX,
Recent / New mox Y -
i (R=43), onun yexk R$ | welcome-kammanii,
Customers S
i35 MOBTOPHUI KOHTAKT
[ToBTOpHI KIEHTH | YTPUMaHHS, TIPOTpaMu
. F=2,11), cepenuiii ek | JOSIBLHOCTI,
2 Loya / Champions ( ): cep ) :
R$ 309, npomikHa | eKCKITIO3UBHI
JIABHICTH MIPOTIO3HITT
. MinimanbHi
JaBHs KYMI1BJIIA :
MapKETHHTOB1
3 Lost/ Low-Vaue (R=288), HU3BKHIT YeK | p
IHBECTHIlIl, MOXKIINBE
R$ 68 B
BUKJTFOUCHHS
JlaBHs KymiBis | PeakTuBartis,
4 Hibernating High- | (R=273), BHCOKHii 4ek | mepcoHali30BaHi
Vaue R$ 293, renepye 62 % | mponosumii, Win-back
JIOXOY KaMIaHii
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CermeHTn KnienTie: Recency vs Monetary

CermenT
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Pucynox 2.6 — Po3nois KIII€HTIB 3a CETMEHTaMH y KoopanHatax Recency—Monetary

HaiiBaromimuii npaktuuHuii iHcalT crocyeThest kiactepa 4 (Hibernating High-
Vaue). Ileii cerment Bkmoyae 32 533 wmientu (34,85 % 0asm), ki BUTpadaid B
cepenaboMy R$ 293 3a 3amoBiieHHS Ta cykymHO chopmyBanm 61,85 % cymapHoro
noxoxy. OmHak i KIIEHTH HE 3A1MCHIOBAIA MOKYIOK MOHAJ JIEB'SITh MICALIB (CepeHe
Recency 273 nHi), 110 03Hauae BUCOKHI PHU3UK IXHBOI MOBHOI BTpaTu. CrnpsMyBaHHS
MapKETHHTOBUX PECYPCIB Ha PEaKTHBALII0 caMe I[bOTO CETMEHTa Ma€ MaKCHMaJbHHMA
NOTEHUIWHUN MOBOPOT 1HBECTHUL[IM, OCKUIbKM ICTOPUYHI BUTPATH CBIAYATh MPO IXHIO
TOTOBHICTh POOMTH MOKYIIKH HAa 3HAYHI CYyMHU.

Knacrep 1 (Recent / New Customers, 17,36 % 6a3u) € cTpaTeriuio BaXJIUBUM 3
1HIIOT TPUYMHY — 11€ HAMCBIXKIIINM MOTIK KIIE€HTIB, K1 KYIHJIK OAuH pa3. KoHBepcis ix y
MOBTOPHUX TMOKYIILIB MOXE SIKICHO 3MIHUTU CTPYKTYpPY KIIEHTCHKOI 0a3u Ta 3MEHIIUTH
YacTKy «OJJHOPa30BUX» TpaH3akiliil. MapkeTHHroBa cTparteris TyT Mae (POKyCyBaTHUCs Ha
dbopMyBaHHI TTOBTOPHOTO KOHTAaKTy, PEKOMEHJAIlISAX CYIMyTHIX TOBapiB Ta IMporpamax

JIOSIITBHOCTI.
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Knacrep 2 (Loyal / Champions, 3,00 %) — HaiimMeHIIMiA 3a pO3MipOM, OJHAK
HANOUTBII cTAOUIBHUHN 3 MOTIISAAY PErYJIIPHOCTI MOKYHOK (€IMHUN CETMEHT 13 CepelHIM
Frequency monan 2). lle siapo NOsAIBHOT KIIE€HTCHKOI 0a3u, IS SIKOTO BUIIPABIAHO
BIIpoBaKyBatu VIP-nporpamu, nmepcoHaii3oBaHi peKOMEHAI1 Ta eKCKIII0O3UBHI YMOBH.
Knactep 3 (Lost / Low-Value, 44,79 %) — 1nie oaHOKpaTHI HM3HKOYEKOBI IMOKYIILIIB,
IHBECTHI[Ii B pEaKTUBAIlIIO SIKUX €KOHOMIYHO HEIOIIbHI; TaKi KIIEHTH MOXYTh OyTH
BUKJIIOUEH] 3 aKTUBHUX MAPKETUHTOBHUX KaMMaHIi 3 METOIO0 ONTHMI3allii BUTpAT.

AHami3yroud OTpUMaHi pe3yiabTaTH y IIUPIIOMY KOHTEKCTI, BAXKIIMBO 3a3HAYMTH,
o0 CTPYKTypa KiieHTChbkoi O0a3zu Olist BigoOpakae THUIOBY MOJEIb PHUHKY, IO
PO3BUBAETHCS: BHCOKA YacTKa OJIHOPA30BUX IOKYIMIIiB, HU3bKHH PIiBEHb MOBTOPHUX
TpaH3aKIli, KOHIEHTpAIlis JI0XOAy y By3bkomy cerMeHTi. lle € HOpmanbHUM st
MapKeTIuieiicy KpaiHu JlaTuHChKOI AMEpPUKM 1 HE CBIAYUTH PO METOJOJIOTIYHI
npoOiemu knactepusaiiii. Ckopiiiie, BUSBIIEHA CTPYKTYpa € IIHHUM YCBIIOMJICHHSIM, 1110
YITKO BKa3y€ Ha CTpaTEriyHi MNPIOPUTETH — MOOY/I0Ba JIOSJIBHOCTI Ta peaKTUBAIlis
HEAKTHBHUX KJIIEHTIB € IEHTPATbHUMH 3aBIaHHSIMUA MApPKETUHTY JUIS TUIATGOPM TaKOTO
THUITY.

CdopmoBana kJjlacTepHa MOJEIb € OCHOBOK [IJIi MalOyTHBOI MPaKTUIHOL
peanmizalli aHaJITUYHOI CHUCTEMH, WO JAeTanbHO onucaHo y Pozgim 3. 3okpema,
oTpuMaHuii Hablp CErMeHTIB OyJae BUKOPUCTAHO JUIsi TOOYJOBH IHTEPAKTHUBHOTO
nambopany B Power Bl, gkuii 103BOJMTH MapKETMHIOBOMY MEPCOHANY Bi3yallbHO
JIOCIIIKYBaTH KOXKHY 3 BHSIBJICHUX T'PYI KIII€HTIB Ta (hOPMyBaTH aanTOBaHI CTpaTeTii

B3acMO/Iil.

BucHoBku 10 po3ainy 2

Y apyromy po3aiiai po3poOsieHO MOeNlbh CEeTMEHTAallli KIIEHTIB Ha OCHOBI
peansHoro HaOpy manux Brazilian E-Commerce Public Dataset by Olist. IIposeaeno
NOPIBHSUTBHUEN aHalli3 KaHAWIAATHUX aaraceriB, oorpyHroBano BuOip Olist Ha ocHOBI

MOETHAHHS KPUTEPIiB peagbHOCTI JaHUX, KEPOBAHOTO O0CSTY Ta Cy4acHOCTI 300Dy .
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PeasizoBano MoBHUH UK TOTEPEAHBOT 0OPOOKH JTaHKX, 110 OXOIMUB (DUIBTPAILIIIO
3aMOBJICHb 3a CTaTyCOM JOCTaBKH, OOpOOKY MPOIMYIIEHUX 3HAYCHb y YaCOBUX MITKaX,
MEePEeTBOPEHHS THUINIB Ta IMEPEeBIPKY IUIICHOCTI 3B'A3KIB MK TaOauissMu. BukoHaHo
IHTETpalliio JaHUX dYepe3 MOCTIOBHICTh jOiN-omepamiidi MK TaOJMISIMU 3aMOBJICHb,
KJIIEHTIB Ta TO3UIK, 0 chopMyBaja €IUHY TpaH3aKIINHY TAOIMII0 MPHUAATHY s
MOIAJIBLIOTO aHAaMI3y.

Ha ocHOBI 04HIIIEHOTO TpaH3aKIiitHOTro HAOOPy chopMOBaHO TTOKa3HUKK Recency,
Frequency, Monetary st KoXXHOTO KIi€HTa. BUKOHAaHO pO3BIAYBaJIbHHUM aHami3
OTPMMAaHUX IOKAa3HUKIB, 1110 BUSBHUB BUPAXKEHY acUMeETpit0 po3noiauaie Monetary Ta
Frequency.

3MiMCHEHO TIJATOTOBKY JaHWUX JIO KJACTepu3alii MUISXOM JIoTapudMivHOi
TpaHncdopmMmarilii Ta Z-SCOre cTanaapTU3allli, o J03BOJIUIO0 HOPMAJII3yBaTl PO3MOIUIN Ta
3a0e3MeUYnTH PIBHOBAKHUM BIUIMB yCIX O3HaK Ha EBKJIZOBY BiACTaHb. BU3HauYeHHs
ONTUMAJIBHOT KUJIBKOCTI KJIACTEP1B BUKOHAHO KOMOIHAIIIE€I0 METOTY JIKTS Ta KoedilieHTa
CUJIYeTy, Ha OCHOBI 4oro obpano K = 4 sik 3HaueHHs, 110 3a0e3Medye KOMIIPOMIC MIXK
CTATUCTUYHOIO SIKICTIO T 3MICTOBHICTIO CETMEHTIB.

IIpoBeneHo Oi3HEC-IHTEPNPETALII0 OTPUMAHUX CETMEHTIB Ta CHOPMYIHLOBAHO
aJlanTOBaH1 MapKETUHIOBI CTpaTerii i KO>KHOTo 3 HUX. CopMOBaHa Ki1acTepHa MOJENb

CTaHOBUThH OCHOBY JJIsI PO3pOOKH aHANITUYHOI cuctemu y Pozmini 3.
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PO3/ILJ 3. PO3POBKA TA PEAJII3ALIA AHAJIITUYHOI CHCTEMUA
CEIMEHTAIIII KJIIEHTIB

3.1. ApxiTeKTypa aHAJITUYHOI CHCTEMU CerMeHTAaIlil

Po3po6iieHa ananiTHYHa CUCTeMa CerMeHTallii KJIIEHTIB € IHTETPOBAHUM PIIIICHHSM,
[0 MOETHYE CTATUCTHYHY OOpOOKY JaHWX MOBOIO R 3 1HTEpakTHMBHOIO Bi3yalli3alll€lo
3acobamu Microsoft Power Bl. Apxitekrypa cuctemu moOyAoBaHa 3a MPUHIUAIIOM
pO3MOLY BIAMOBIAAMBHOCTI MK KOMIIOHEHTaMHU: OOYMCIIOBAIBHO CKJIAIHI €Taru
CTaTUCTUYHOIO HABYAHHS peaji3oBaHO Yy CIemiaidi3oBaHoMy cepeaosuinl R, a
NPEICTABIICHHS PE3yJbTaTiB KIHIIEBOMY KOPHCTYBaueBl — Yy Oi3HEC-aHaNITUYHIN
matopmi Power Bl. Takuii miaxiz 103BOJISIE MOETHATH MOTYXKHICTh CTaTHCTUYHHUX
METO/IB 13 JOCTYITHICTIO IHTEPAKTUBHOI aHAITUKHU ISl HETEXHIYHUX KOPUCTYBayYiB.

3aranpHa apxiTEKTypa CHUCTEMH CKIAJAEThCS 3 IIECTU JIOTIYHUX KOMIIOHEHTIB.
[epmnM € JoKepeno JaHUX — peaabHHUi TpaH3akiiiiHuii HaOip Brazilian E-Commerce
Public Dataset by Olist y dopmarti nes'stu CSV-Tabnuiik. J[pyrumM KOMIIOHEHTOM € TIap
00poOKkH, peanizoBanuii MoBoO Ry cepemopumti RStudio, 1110 BUKOHY€e 3aBaHTa)KEHHSI,
OUMIIEHHS, IHTErpauniro naHux, (QopmyBaHHd RFM-nokasHukiB Ta Kiacrepu3saliro
MeToaoM K-means. TpeTiM KOMIOHEHTOM € MPOMDKHUMN (haiisn 0OMIHY — 3reéHepOBaHUI
R-ckpunrom CSV-(aiin i3 pe3yiabratamu cermenTaiiii. Yerseptum € Bl-mmap (Power Bl),
oo IMIOPTY€E AaHi, GOpMye CEeMaHTHUYHY MOJejb Ta OO0uucCioBaH1I MeTpuku. [1'situm
KOMITOHEHTOM € aHAJIITUYHUHN Jamoop, o Bidyamizye pe3yiabtaTu. [lloctnm — kiHIeBuit
KopucTyBau (KJIIEHT, MapKeTOJOr, MEHEIKEp), KU B3aeMOJle 3 JaIOOpAOM IS
IPUIHATTS PIlLICHb.

ApXITEKTYypy CUCTEMH y rpapidyHOMY BUIJISIAL TOAAaHO Ha puc. 3.1.
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Pucynox 3.1 — ApxiTekTypa aHaTITHYHOT CUCTEMHU CEIrMEHTAIlll KJII€HTIB

KirouoBoro mepeBaror Takoi apXITEKTypu € ciiadKa 3B'A3aHICTh KOMIIOHEHTIB
(loose coupling). Ilap 06poOKH 1aHUX Ta map Bizyaii3allii OOMIHIOIOThCS 1H(OOPMAITIERD
yepe3 ctamaptauii CSV-dopmar, mo poOuUTh KOKEH KOMIIOHEHT HE3QJIC)KHUM Ta
3aMiHHUM. 3a moTpebu R-ckpunT moxke OyTH 3aminenuit Ha Python-peanizariro, a Power
Bl — na immy Bl-mmatdopmy 6e3 3MinM 3araiabHOI JOTIKH cucTeMH. OKpiM 1bOTO, TaKa
apXiTeKTypa 3abe3neuye BIATBOPIOBAHICTh: MOBTOPHUM 3aMyCK R-CKpUNTY Ha OHOBJIEHUX
JTAHUX aBTOMATHYHO OHOBIIOE BXimHui ¢ain s Power Bl, mo mo3Bomisie peryispHo

aKkTyani3yBaTh CErMEHTAIIIIO.

3.2. O0rpyHTyBaHHs BUOOpPY MOBH R Ta cepenoBuina po3pooku

Jlnst peanizanii CTaTUCTUYHOI YaCTUHU CUCTEMHU 0OpaHO MOBY IporpamyBaHHs R
[37]- cnemianmizoBaHe cepeloBHINE AT CTATUCTHYHUX OOYHCICHb Ta aHAi3y JaHuX.
Bubip R o6rpyHTOBanuit kiibkoma unHHUKaMu. [lo-niepie, R Mmae BOynoBany miaTpumMKy
CTaTUCTHYHUX METOJIB, 30KkpeMa (yHKIiro Kmeans() y 0a3oBomy maketi Stats, mo He
notpedye J0AATKOBHX 3alieXHOCTeM nisi kiactepuzauii. [lo-apyre, exocucrema R
MICTUTh PO3BHHEHI MaKeTH i poOoTH 3 gaHumu (tidyverse) ta KiacTepHOro aHamizy
(cluster, factoextra, NbClust), siki mokpuBaroTh yci eranu gociimkerns. [To-tpete, R €

BIIKPUTUM Ta O€3KOIITOBHUM IIPOTrPaMHHUM 3a0€3IeUeHHSM, IO BiANOBITA€E OpieHTAITl]
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CUCTEMU Ha CETMEHT MaJIoTo Ta cepenHboro 0i3Hecy. [lo-uerBepre, R 3a6e3neuye moBHy
BIZITBOPIOBAHICTh OOYHMCIICHb 332 PaxyHOK (Qikcarii BumaakoBoro 3epHa (Set.seed), mio
KPUTUYHO BaXKJIMBO IS aKaJEMIYHOTO JTOCIIIKEHHS.

Sx cepenoBume po3pobku Bukopuctano RStudio Desktop — iHTerpomane
cepenoBuiie po3pooku (IDE), mo Hamae 3pyunmii iHTepdeiic s HamuMcaHHS Ta
BUKOHaHHs R-komy, meperisay naHux, moOyaoBu rpadikiB Ta yHpaBiIiHHS MPOEKTOM.
RStudio nmiaTprMye MOKpOKOBE BUKOHAHHS CKPHUIITIB, IHTEPAKTUBHUIA MEPETIIsi] 3SMIHHUAX
Ta BOy/10BaHy MaHelb Bi3yaJsi3ailii, 0 MPUIIBUIIIYE MPOLIEC PO3POOKHU Ta HAIATOJIKEHHS
aHATITUYHUX CKPHUIITIB.

CrpyktypHO R-TIpo€KT opraHizoBaHO SIK €IMHUM CKPUIIT, TOAUICHUN HA JIOT1YHI
CEKIIli BIATIOBIIHO J0 €TamiB 00pOOKH: MIAKIIOYEHHs 010110TeK, 3aBaHTAKEHHS JIaHMX,
OUYMUIEHHS, 1HTerpauis, GopmyBannsa RFM, kiacrepu3aiisi, mpodiiroBaHHs Ta €KCIOPT.
Takuit migxia 3a0e3nedye YuTadeIbHICTh KOy Ta BIJMOBIIA€ MPUHIIMITY MOCIIIOBHOTO

BUKOHAHHS aHATITHYHOTO KoHBeepa. [ToBHUI Ko peanizaiii HaBeneHo y JlomaTky A.

3.3. Onuc Bukopucranux 6idJaiorex R

Peanizaiis cucremu cnimpaerbcsi Ha Halip cherianizoBaHux R-makeriB, KOXeH 3
SKUX BUKOHY€ BU3HAUYEHY pOJIb Y KOHBeepl 00poOku. Ilepernik BUKopucTaHuX 010110TEK
Ta TXHE MPU3HAYCHHS MoJaHo y Tabu. 3.1.

Ta6mung 3.1 — Bukopucrani 010mi0Tekn R Ta ixHe mpu3HaYeHHS

bioaiorexa IIpu3navyenns B cucremi
MertamnakerT, nio Bkitoudae dplyr (MaHimysasimii
naHuMu), readr (untanns CSV), tidyr
tidyverse (Tpanchopmariis), ggplot2 (Bizyamizaris)
JeranpHuii onuc ekocucremu tidyverse
HaBejieHo y [38]

Onmnepariii ¢ginpTpariii, rpymyBanHs (group by),

dplyr arperarii (summarise) Ta 00'eTHaHHS TaOIUIb
(join)
[Tapcunr Ta 06po6ka yacoBux MiTok (ymd hms),
lubridate obuucnenns pizuui aar (difftime) ans

nokasHuka Recency
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[lIBuake yntanus CSV-daiinis (read csv) Ta
3aIiC pe3yJIbTarTiB (Write_CSV)

OO6uncnenns koedimienrta cuinyety (QyHKIis
cluster silhouette) /115t OLIHIOBAHHS SKOCTI
KJIacTepHu3aIii

Bizyamizamist pe3ysbTatiB KiacTepu3arii
(fviz_cluster) y npocTopi roToBHHX KOMITOHEHT.
MeTo/10J10Ti4Hy OCHOBY 3aCTOCYBAaHHS LIUX
[aKeTiB IS KIIACTEPHOro aHami3y mojaaHo B [39]
[ToOymoBa rpadikiB po3MoAiIiB, METOY JIKTS,
KoeillieHTa CHIyeTy Ta Aiarpam po3CitoBaHHS.
Jeranpuuii oruc rpaMaThku rpadikis ggplot2
npezacrasieHo B [40].

Peaunizarist anroputmy K-means (pyHxirist
kmeans) Ta cranmapTu3aitii qaaux (scale)
OxpeMo ciif BII3HAUUTH, 110 anroputM K-means peanizoBaHo yepe3 CTaHIapTHY

readr

factoextra

ggplot2

stats (0a30BwHil)

dbyukiio kmeans() 6a3oBoro nakera stats, 1o He MOTPEOYE BCTAHOBJIEHHS J0IaTKOBUX
3anexHocter. Lle miaBuIye mepeHOCUMICTh KOAY Ta CIPOIIy€ HOro 3amyck Ha OyIb-
AKOMY KOMITIOTepi 3 ycraHoBiaeHMM R. Jlorapudmiuna tpanchopmaiis ta z-Score

CTaHAapTU3allis peanizoBaHl BOynoBanuMu pyHkiissmu loglp() Ta scale() BianoBiaHO.

3.4. Peajizaniss MOayJisl 3aBaHTAKEHHS Ta iHTerpauii 1aHuX

Mopynb 3aBaHTaKEHHS Ta 1HTErpalli JaHWUX BIAMOBIIA€ 32 YATAHHS BUXITHUX
CSV-1abnuils, iXHE OYMIICHHS Ta OO0'€IHAHHS y €IMHUN TpaH3aKIINHUN HaOIp.
Peanizaiis mounHa€eThCs 3 MIAKIIOYEHHs 010110TEK, HAJAIITYBaHHS poOOUYO0T JUPEKTOPIL
Ta (ikcamii BHUMIAJAKOBOTO 3€pHA IS BIATBOPIOBAHOCTI. 3aBaHTAXKECHHS TaOJIHUIb
BUKOHY€eThCst (yHkmiero read csv() 3 mapamerpom show_col types = FALSE s
MIPUTHIYEHHS CITY>KOOBUX MOB1IOMJIEHb.

OuuIleHHs JaHUX pealli3oBaHO uepe3 JjaHitor omeparii dplyr. ®igprparis
JIOCTaBIICHNX 3aMOBJICHb Ta BHJIAJICHHS 3alMCIB 13 MPOMYIICHUMHU JaTaMU JTOCTaBKH

BUKOHYIOTBCS ITOCIIT0BHUME Bukukamu filter(), sik mokaszano y ¢pparMeHTi KOy HIKYE:
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orders_clean <- orders %%
filter(order_status == "delivered') %%
filter(!'is.na(order _delivered custoner _date))

orders_clean <- orders_clean %%
mut at e( or der _pur chase_ti mestanp =
ynmd_hns(order _purchase _timestanp, quiet = TRUE))

[HTErpamiss JaHWX peajli3oBaHa IMOCHIIOBHICTIO jOin-omepariid. Cmovarky
BUKOHYEThCS arperaifisi IMO3WIliii 3aMOBJICHb O PpIiBHS OKPEMOrO 3aMOBJICHHS 3
00YHCIEHHSIM CYMapHOI BapTOCTI, MICIS YOro pe3yibTaT 00'€IHYEThCS 3 TaOJIULISAMU
3aMOBJICHb Ta KIIEHTIB 4epe3 CHiIbHI Kiroui order id Ta customer id. Peamizariio

arperaiii mo3uliii HaBeJeHO HUXKYE:

order totals <- itenms %%
group_by(order _id) %%
sunmmari se(

order _total price = sum(price),
order total _freight = sunm(freight_val ue),
n_itens =n(),
.groups = "drop"
) %%
mut at e(order _total = order_total price + order_total freight)

df <- orders_cl ean %%
i nner _j oi n(custoners, by = "custoner_id") %%
i nner _join(order _totals, by = "order _id")

VY pe3ynbTaTi BUKOHaHHS MOJyJsi (OPMYEThCS €IMHA TpaH3akiiiiHa Tadmauus df
obcsirom 96 469 psiakiB, 110 oxortoe 93 349 yHikanpbHUX KITi€HTIB. [ToBHMI KO MOy IS

HaBeneHo y JlogaTky A.

3.5. Peauizanisa moayasi gopmyBannss RFM -nnoka3Hukis
Monayne  dopmyBanHs RFM-mokasHukiB  peanizye  OOYMCICHHS  TPhOX
MOBEIHKOBUX METPHUK JJIsi KOKHOTO KJIIEHTa Ha OCHOBI 1THTErPOBAaHOI TpaH3aKIIHHOI

tabiuul. Ilepmmm KpOKOM BCTaHOBIIIOETBCSA pedepeHcHa Jara aHalidy SK JEHb,
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HACTYMHUI MiClig OCTAaHHBOI TpaH3aKIlii B Ha00opi. OGUKCIICHHS TOKa3HUKIB BUKOHYETHCS
4yepe3 rpynyBaHHs 3a ifgeHTH(ikaTopoM KiIi€eHTa Customer_unique id 3 arperariero

BIIIIOBITHUX 3HAYEHbD:

ref _date <- max(df$order_purchase tinmestanp, na.rm= TRUE) + days(1)

rfm<- df %%
group_by(custoner _uni que_id) %%
sumari se(
Recency

as.nuneric(difftinme(ref _date,
max( order _purchase_timestanp), units = "days")),
Frequency = n_distinct(order_id),
Monet ary sum(order total),
. groups = "drop"

)

IToka3nuk Recency o0UMCIIIOETHCA K PI3HUIS B JHAX MDK PedEepPEHCHOIO J1aTOI0
Ta JJaTOI0 OCTAaHHBOI TpaH3akIlii KiieHTa 3a gornoMorow ¢yHkmii difftime(). Tlokazauk
Frequency Bu3HauaeTbest uepe3 n distinct() — KUIBKICTh YHIKQIbHUX 3aMOBJICHb.
[Toka3snuk Monetary OOYMCIIOETHCS SIK CyMa BapTOCTEH yCiX 3aMOBJIEHb KIIIEHTA.
Po3BigyBanibHMiA aHai3 OTPUMAHUX TIOKA3HUKIB peEaTi30BaHO Yepe3 OOYHMCICHHS
KOe(DILIEHTIB acuMeTpii Ta KOPENSAIAHOI MaTpHlll, a TakoX MNo0yaoBy TIpadikiB

po3mnoaitiB 3acobamu ggplot2. [ToBHMIT Koa Moayss HaBeaeHO y JlomaTtky A.

3.6. Peajizanis Moay.isi KjacTepu3auii Ta eKCIOPTY pe3yJIbTATiB

Monynb Ki1acTepu3allii peaiizye IAroTOBKY 1aHuX, o0y noBy K-meansmoseni ta
excropT pe3yJsbrariB g Power Bl. [linroToBka gaHux BKIHOYa€ OOMEXEHHSI BUKUJIIB
nokazHuka Monetary sa piBHi 99-ro nepreHTHIs, JorapupmMiuyHy TpaHnchopMarlliro Ta Z-
SCore crangapTu3ailiro. BaXIMBUM €JIeMEHTOM 3aXHMCHOTO TIPOrpaMyBaHHS € OUUIICHHS

MaTpHuIll O3HaK BiJ] MOXKJIMBUX MPOIYIIEHUX 3HAYEHB NIEpe]] 3allyCKOM aJITOPUTMY:
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m cap <- quantile(rfnBMnetary, 0.99)
rfm<- rfm %% nut at e( Monet ary_capped = pm n(Mnetary, mcap))

rfm<- rfm %% nut at e(

|l og_R = | oglp(Recency),
| og_F = | oglp(Frequency),
|l og M = | oglp(Mnetary capped)
)
Xach Swale(rf ol EESNGENR bl 00 BN | G AN L)

X <- X[ conpl ete. cases(X), ]

[ToOGynoBa kiacTepHOi MOJiEl BUKOHYEThCS (PyHKIIEI0 kmeans() 3 mapameTpaMu
centers = 4 (KUIbKICTh KJIACTEPiB, OOIPYHTOBAHA y Iiapo3auil 2.8), nstart = 25 (KIIBKICTb
BUIAJIKOBUX IHIMaMI3allid JUIsl MOLIYKY Kpamioro pimieHHs) Ta (PIKCOBAaHUM 3€pHOM
set.seed(42). Excriopt pe3yabpTariB (hopMye MiJICYMKOBY Ta0iuIto, 1mo 06'eqnye RFM-

MOKAa3HUKH, MITKHU KJIacTepiB, O13HEC-HAa3BH CETMEHTIB Ta reorpadidHi aTpudyTH:

set.seed(42)
kmfinal <- knmeans(X, centers = 4, nstart = 25, iter.nmax = 50)
rfndcluster <- kmfinal $cl uster

power bi _export <- rfm %%
| eft join(geo, by = "custoner_unique_ id") %%
sel ect (cust oner _uni que_i d, Recency, Frequency, Mnetary,
cluster, segnent, custoner_state, customer_city)

wite csv(powerbi export, "output/olist_segnments_powerbi.csv")

Pe3ynbTaToM BUKOHAHHS MOAyJs € (aiin olist segments powerbi.csv o6csarom 93
349 psiakiB, M0 MICTUTh TOBHY CETMEHTAIlII0 KIIIEHTCHKOI 0a3u Ta CIyrye BXIJIHHUM

mxepenom s Power BI. [ToBHumit ko Moayns kiactepusaiiii HaBegeHo y JoxaTky A.

3.7. IlpoekTyBaHHs aHAJXITHYHOrO Aamdopay B Power Bl
[TpoexTyBaHHs mambopAy 3A1HCHIOBATIOCH 13 OPIEHTALIE€I0 HA TOTPEOU KIHIIEBOTO
KOpHCTYBaya Ta BIAMOBIAHO g0 oQinidHux pekomenpamiin Microsoft [41]-

MeHeKepa/MapKeToJiora, sSIKHi OTpedye MIBUIKOTO OISy CTaHy KIIEHTCHKOI 0a3u Ta
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MOXJIMBOCTI JCTaI30BaHOTO aHami3y OKpemMux cerMeHTiB. KoHueniiis pamoopmay
0a3yeThcsi HA TpPHHOUNAX €(PEKTUBHOI Bi3yami3allii JaHWX: KIIOYOBI IMOKa3HUKH
PO3MIIIYIOTECS Yy BEPXHIM YacTHHI JUIsl MHUTTEBOTO CHPUHHATTS, a JAcTaldi3oBaHi
Bi3yaJi3allii — HWXK4Ye, 3 MOKIUBICTIO IHTEPAKTUBHOI (D1TIbTpaILlii.

Jambopn opraHi3oBaHO Yy BHIJISAI JIBOX B3a€EMOIIOB'S3aHUX CTOPIHOK, MIO
BIJINOBIJIAIOTH PI3HUM piBHAM aHamizy. Ilepia cropinka — «Orisigy — npu3HadeHa JiJist
KEepIBHOTO CKJaAy Ta HaJa€ y3arajdbHEHy KapTUHY CTaHy KII€HTChKOI Oasm. [pyra
ctopinka — «Ananituka RFM» — opieHTOBaHa Ha MOTJIMOJEHHUIM aHalli3 CETMEHTIB Ta
JIEMOHCTPY€E JI€Tali30BaHl MOBEIIHKOBI MOKa3HUKHU. Takuii MO BIJMOBIAA€ MIPUHLIUITY
POTPECUBHOTO PO3KPHUTTs iH(opMmarii (progressive disclosure): xopuctyBau crepiry
OTPUMYE 3arajibHy KapTUHY, a 3a MOTPeOU MepexouTh A0 AeTami3allli.

Cropinky «Orasa» modyJoBaHO 3@ MPUHILIUAIIOM «3TOpU BHU3, BiJl 3arajbHOTO J10
4acTKOBOTO». BepxHiii piBeHb ¢dopmyoTs KPl-kapTku 13 yoTHMpMa KIOYOBUMH
METpPUKaMU: 3araJIbHUH T0X11, KUTBKICTh KITIEHTIB, KUIBKICTh 3aMOBJIEHb Ta CEPEIHIN YeK.
CepenHiii piBeHb MICTUTh KPYTOBY Jiarpamy pO3MOAULY JOXOAYy 3a CErMEHTaMH Ta
MOPIBHSUIBHY CTOBIUACTY JlarpaMy YacTKU KIIIEHTIB 1 4acTKU Joxoay. HukHIN piBeHb
dbopmye reorpadiuyHa KapTa po3noAlUTy A0XOAy 3a mrtaramu bpaswmii. CTopiHKy
«Anamtuka RFM»  dopmyrots  MaTpunsg-npodisib  CErMEHTIB 3  YMOBHHUM
dbopmaryBaHH:M, JlarpaMa po3ciroBaHHs y mpoctopi Recency—Monetary ta croBmuacta
Jiarpama cepeHbOro 4Yeka 3a cerMeHTaMu. Ko)kKHy CTOpPIHKY JTOMOBHEHO 3pizoM (Slicer)
3a cerMeHTaMu, 110 3a0e3neduye IHTEPaKTUBHY (IIBTPAIIiI0 YCiX Bi3yai3allii.

KonmentyanbHy CTpyKTypy Hamoop/y, Y3roJKeHy 3 MiIX0JI0M, alpoOOBaHUM Y
HayKoBI myOmikamii aBTopa [28], po3mUpeHo ISl BIAOOPAKEHHsS PE3yJbTaTiB
KJIACTEPHOI cerMeHTaIlli. SIKIo y mo4atkoBii myOJikailii BAKOPUCTOBYBAJIACS CIIPOIIECHA
cxema moaiiay Ha cermentd High/Medium/Low, to B po3po0iieHiii cuctemi aamoop
BimoOpakae moBHOMIHHI RFM-knacrepu, orpumani wMeromom K-means. s
3a0e3nedeHHss mpodecitHOro Ta LUIICHOTO BI3yalbHOTO CTWIIO [0 JamiOopay

3aCTOCOBAHO €AMHY Te€My O(QOpPMIIEHHSA 3 Y3TOJKEHOIO HANITPOI0, y SKIH KOJIbOPH
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CErMEHTIB HECYTh CEMaHTHYHE HaBaHTAKEHHS: 3€JICHUH — JIOSJIbHI KIIIEHTH, CHHIA — HOBI,

MOMapaH4YeBHM — I[IHHI KITIEHTH Y 30H1 PU3HUKY, CIpHI — BTpaueHi.

3.8. Peaqizanisa namoopay: Mmoaesib Janux ta DAX-meTpukn

Peasnizaris JTamoopy PO3MOYNHAETHCS 3 IMITOPTY baiimy
olist_segments_powerbi.csv y Power Bl uepes inctpyment Power Query (Get Data —
Text/CSV) [42]. Ha eTami iMIIOpTy BUKOHYETBCS IIEPEBIpKa Ta KOPUTYBAHHS THITIB TaHUX:
OCKUIBKHM PET1OHAJIbHI HaJAIlTyBaHHS CUCTEMU BHUKOPUCTOBYIOTh KOMY SIK JE€CATKOBHI
pPO3IUIBHUK, YHMCIIOBI MOKasHUKH Recency ta Monetary norpeOyBaiu npuBeIEHHS 10
YUCIOBOTO THUIly. JIJIsi KOPEKTHOrO NEPETBOPEHHSI CTBOPEHO OOYMCIIIOBaHI CTOBIIIII
3acobamu DA X-dynkirii VALUE(), mo iHTepnperye TeKCTOBI 3HAUEHHSA 3 YpaxyBaHHSIM

KyJIpTypH Mojeni (en-UYS):

VALUE(' ol i st _segment s_power bi ' [ Recency])
VALUE("' ol i st _segnents_power bi ' [ Monetary])

Recency_num
Monet ary_num

3rigHo 3 odimiitHOIO MoKyMeHTalli€ero [43], Ha OCHOBI ITiITOTOBJICHOT MOJEII TaHUX
ctBopeHo HaOip DAX-meTpuk (measures), 1m0 3a0€3Meuyt0Th OOUHCICHHS KIIFOUOBHUX
aHAMTUYHUX TOKa3HUKIB. [lepenik po3poOiieHnX METpHuK Ta iXHI (opMyJHM MOAAHO y
Tabn. 3.2.

Tabmuus 3.2 — Po3po6aeni DAX-MeTpuku aHaTITUIHOT MO

Merpuka

DAX-dopmyaa

Total Customers

DI STI NCTCOUNT( [ cust orrer _uni que_i d])

Total Revenue SUM [ Monet ary_nuni)
Total Orders SUM [ Fr equency] )

DI VI DE([ Total R Taral
Avg Order Value ([Total Revenue], [Tota

Orders])

Avg Revenue per Customer

DI VI DE([ Total Revenue], [Total
Cust oners])

Avg Recency (days)

AVERAGE( [ Recency_nunm)

Avg Frequency

AVERAGE( [ Frequency])
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DI VI DE([ Total Revenue],
Revenue Share % CALCULATE([ Tot al Revenue],
ALL(...)))
Dl VI DE([ Total Custoners],
Customer Share % CALCULATE([ Tot al Cust oners],
AL, )W)
CALCULATE([ Total Custoners],
Repeat Customers [ Frequency] > 1)
Dl VI DE([ Repeat Custoners], [Total
Repeat Rate % Cust oner s])

Metpuku Revenue Share % Tta Customer Share % BHKOpHUCTOBYIOTH (DYHKIIitO
CALCULATE 3 mogudikatopom ALL nist 06uncaeHHsI YaCTKU CErMEHTA Y 3arajibHOMY
00cs131 HE3aJIEKHO BiJl 3aCTOCOBaHUX (UIBTPIB, IO JIO3BOJISIE KOPEKTHO BlAoOpa)kaTu
BHECOK KOkHOTO cermeHTa. Metpuku Repeat Customers Ta Repeat Rate % o6unciooTs
KUIBKICTh Ta YacTKy KJIIEHTIB 13 TMOBTOPHUMHU TMoOKynkamu. dopmatu wmeTpux
HaJaIITOBaHO BIAMOBIJHO /10 iIXHBOTO 3MICTY: I'DOILIOBI MOKa3HUKHU BiIOOPAKAIOTHCS 3

npedikcom «R$», vacTku — y BiIcOTKOBOMY (popmarTi.

3.9. Onuc BizyaJtizanii gamoopay

AHaIITHYHUN ~ mambopa  MICTUTh HaOIp B3aEMOTNOB'SA3aHUX  Bi3yaumi3allii,
pPO3NOAUIEHUX HA JBOX CTOPIHKaX. 3arajdbHUM BUIIIA CTOPIHKH «OTiIs1» MOJaHO Ha pUC.
38

KPl-kapTku y BepxHiil YacTHHI CTOpPIHKM B1IOOpakaroTh YOTHPU KIIOYOBI
TOKA3HUKH JISIILHOCTI: 3aranbHuil poxix (R$ 15 muH), kinmbkicTh KiaieHTiB (93 349),
KUIBKICTB 3aMOBJICHB (96 469) Ta cepenniii ek (R$ 159,83). 11i MmeTpuku 3a0€311€YyOTh
MUTTEBUHN OTJISAT MacIITa0y KJIIEHTChKOI 0a3u Ta 0OCATIB MPOJIAXKIB.

KpyroBa niarpama po3mnofiay OXOAy 3a CErMEHTaMH HAOYHO JIEMOHCTPYE
noMinyBaHHs cermenta Hibernating High-Value, skuit renepye 61,85 % cymapHoro
noxonay. Taka Bi3yamizailisi Bigpazy IIpUBEpTacE yBary 10 KIOUYOBOIO BHCHOBKY
JOCITIJKEHHSI — KOHIIEHTpAIlii JOXOAy Yy BY3bKOMY CETMEHTI KIIE€HTIB, IO JaBHO HE

31MCHIOBAJIM TIOKYTIOK.
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CerseHTauin xaieHTie Ofist - OrnAa

RS 15M 93,349K 96,469K RS 159,83

POINOALE A0S 1a O M aNTIMM N nicuTia vs % aonogy
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iy L6%A 38 WTATAMM BPOzAs
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“ibemating Hgh-Valoe A Al 3| T .
‘__: cost/ Low-\ahie o M 4

L lLayal / Champitrs o

Recan! [ New Customers P

Pucynox 3.2 — Cropinka «Orisip aHaIITHYHOTO TalOOpAy CerMeHTaIlli KIII€HTIB

Oco0smBe aHaNITUYHE 3HAYCHHSI Ma€ TOPIBHSUIbHA CTOBMYACTA JllarpamMa 4acTKU
KJIIEHTIB Ta YaCTKU JI0XOy 3a cerMeHTamu (puc. 3.3). Bona Bizyalnizye quCIpONOpIiio
MK KiTBKICHUM Ta BapTiCHUM BHECKOM KOXKHOTO cermeHTa: cermeHT Hibernating High-
Vaue oxomtoe 34,9 % kmienTiB, ane reaepye 61,9 % noxomay, Toai sik cermeHT LOst /
Low-Vaue, naBnaku, ctanoButh 44,8 % xiieHTiB, ane ngae nume 18,3 % goxomy. Ls
niarpama € rpadiuHUM BigoOpakeHHsM TpuHIMny I[lapeto Ta HalinepeKoHIUBIIIE

00TpYHTOBYE HEOOX1IHICTh AU(EPEHIIIHOBAHOTO MIAXOAY 10 CETMEHTIB.
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% KnieHTIB Vs % aoxoay
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Pucynox 3.3 — [lopiBHSHHS 9aCTKH KJIIE€HTIB Ta YaCTKHU JOXOY 3a CETMEHTaMH

Aoxia 3a wratamu bpasunii
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Pucynok 3.4 — Po3noain goxoay 3a mratamu bpazumii
I'eorpacdiuna kapTa po3noAuTy A0X0ay 3a mraramu bpasuinii (puc. 3.4) Binobpaxae
MIPOCTOPOBY CTPYKTYPY KIIIEHTCHKOI 0a3u 3 BUKOPUCTAHHSM pealbHUX TeorpadiuHux
KOOpAMHAT INTaTiB. AHaI3 KapTU MIATBEPPKYE JIOMIHYBaHHS MiBJACHHO-CX1IHOTO

periony: mrar SA0 Paulo renepye HaiiOuibImi 10Xi1, 32 HUM ciiayroTs Ri0 de Janeiro
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ta Minas Gerais. Taka Bisyamizaimis KOpWUCHAa I IUIAHYBaHHS pPETiOHAJIbHUX
MapKETUHTOBUX KaMIIaHii Ta JIOT1CTUKH.
Hpyra cropinka namoopay — «Ananituka RFM» — npusnayena s moriu0iaeHoro

aHaJli3y NOBEJiHKOBHX XapPaKTePHCTHK CErMEHTIB. [i 3aranbHuii BUIIISA HOJAaHO HA PUC.

3.5.

Aranitnusa geranizayin RFM-cermerin

Cervonr

o .0 : L /Hibemanng High Valle
2 — 3.4 "-‘ ‘(!L"
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Pucynox 3.5 — Ctopinku «Ananmituka RFM» ananituanoro gamobopay

[leHTpalbHUM €IEMEHTOM ITi€1 CTOPIHKHU € MATPULIS-TTPO(1IH CETMEHTIB 3 YMOBHUM
dbopmaryBanasam (puc. 3.6). MaTpuiist mogae sl KOKHOTO CETMEHTA I'STh MOKa3HUKIB:
KUIBKICTh KJIIEHTIB, CEPEAHIO YAaCTOTY, CEPEIHIM AOX1/ Ha KIIIEHTA, CEPEAHIO TaBHICTh Ta
YacTKy JOXOAY. 3acCTOCYyBaHHS yYMOBHOTO (popMmaTyBaHHSI NEPETBOPIOE TaOJHUII0 Ha
«TETUTOBY KapTy»: TIOKa3HUK JaBHOCTI (RECENCY) Bi1oOpakaeThCst KOJTIPHOIO MIKAJIOKO B1JY
3eJICHOr0 (CBDKI KJIIEHTH) JO YEpBOHOro (CIUisg4Yi), a pemTa TMOKA3HUKIB —

TOPM3OHTAILHUMH CcMyxKamu (data bars), momknHa sSKHX MPOMOPIiiHA 3HAYEHHIO.
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Takuit miaxig 103BOJISIE OTHAM TIOTJISIIOM OIIHUTH CTaH KOKHOTO CETMEHTA: HalpUKIIa],
cermeHT Recent / New Customers mae 3eneHy KIITHHKY TaBHOCTI (42,9 mHS), TOAl SIK
Hibernating High-Vaue ta Lost / Low-Vaue — uepBoni (273 ta 288 nHIB BiIMOBIIHO),
npu bomMy Hibernating reMoHCTpye HaliIOBITY CMYXKKY YacTKH g0xoay (61,9 %).

segment Total Customers Avg Frequency  Avg Revenue per Customer Avg Recency (days) Revenue Share %

Recent / New 16 203 1,00 R$ 13505 14,2%
Customers ik

Loyal / | 2 201 S.6%
Champions

Lost/ Low-valve [ ST 1,00 N RS 67,66 | JERTEH

e e I R
HighValve I

Total 93 349 1.03 R$ 165,17 2385 100.0%

Pucynok 3.6 — Matpuns-mpodisis CErMeHTIB 3 yMOBHUM (pOpMaTyBaHHSIM

Hiarpama  poscitoBanHs y  mpoctopi  Recency—Monetary — Bizyaunisye
MO3UILIIOHYBAHHS KOKHOTO KJIIEHTA y IBOBUMIPHOMY IIPOCTOP1 TOBEAIHKOBUX MOKAa3HUKIB
13 KOJIbOPOBMM KOJYyBaHHSIM 3a CerMeHTaMH. BoOHa J03BOJsi€ Bi3yallbHO OIIIHHUTHU
CTPYKTYPY CETMEHTIB: BHUIHO IIIJIbHE CKYITYEHHS HOBUX KJIEHTIB (CHHIM KOJIp) y 30HI
HU3bKO1 JABHOCTI Ta PO3CISHUNA MAacHUB CIUITYMX KIIEHTIB (MOMapaH4YEBHIi) Y3/I0BXK OC1
naBHocTi. CTOBMYAcTa JiarpaMa CEpelIHbOrO YeKa 3a CerMEHTaMH JOMOBHIOE aHali3,
JICMOHCTPYIOUH, 1110 HAWBUIIMIA cepeHiil uek MatoTh cermMent Hibernating High-Value

ta Loyal / Champions, a vaiinmkunii — Lost / Low-Value.

3.10. InTepaKTHBHICTH Ta CleHAPIl BAKOPUCTAHHS AaMIOOpIy

KirouoBoro mepeBaroro peanizoBaHOro JamiOoOpay € 1HTEPaKTUBHICTh, IO
3a0e3Mmeuy€eThes MeXaHi3MOM TepexpecHoi ¢inbrpamnii (cross-filtering) Power Bl. VYci
Bi3yamizailii Janmoopay MoB's3aHi MiX cOO0Or0: BHOIp 3HAYEHHS Ha OAHINA Bizyasizarrii
aBTOMATUYHO (QUIBTPYE JaH1 Ha BCiX 1HIMX. OKPIM I[bOTO, HA AAMOOPl PO3MIIIEHO 3pi3
(slicer) 3a cermeHnTamu, 110 JJO3BOJISIE KOPUCTYBaueBi C(HOKYCYBaTH aHaJi3 HA KOHKPETHIN
IpyIi KJI€HTIB. 3pi3W Ha 000X CTOpPIHKAaX CHHXPOHI30BAHO 3a JIOMOMOIOH (DYHKIIIT

CHUHXpOHi3allii 3pi3iB (Synced slicers): oOpanuii KopucTyBaueM CETMEHT 3aCTOCOBYETHCS
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OJIHOYACHO 1 10 CTOPIHKHU «Oriisiay, 1 10 cTopiHku «AHamituka RFMy, mo 3abe3neuye
IITICHICTh aHATI3Y i 9ac ePeXoay MK CTOPIHKaMHU.

Posrisitnemo TUTOBI clieHapli BUKOpUCTaHHs gamobopay. [lepmwmii cuenapiit — aHaii3
okpemoro cermeHTta. KopucryBau oOupae y 3pi3i cermeHT (Hampukiam, Loyal /
Champions), micns 4Woro Bci Bi3yamizaiii Ha 000X CTOpiHKaxX IepeOyI0BYIOThCS
cuaxpoHHo: KPl-kapTku mnoka3yioTh MOKa3HUKM LBOIO CErMeHTa, Kpyroma Jiarpama
BioOpakae MOTO CTOBIJICOTKOBY YacTKy, Teorpadiuna kapTa — perioHaaIbHUN PO3MOIL,
a MaTpHUIIs — JeTajabHI MOBEIIHKOBI MOKa3HHUKHU. Lle m103BoJIsI€ BCeOIUYHO OIIHUTH 0OpaHy
rpymy kiieHTiB. [Ipuknaa cuaxponizoBanoi dinbTparii 3a cermenTom Loyal / Champions

Ha 000X CTOpiHKAaX Jamoopy HaBelIeHo Ha puc. 3.7. ta puc. 3.8.

Cermentawis kaiewtio Ofist - Oraan

RS 864K 2,.801K 5,921K RS 145,95

Fasnoain goxamy 35 CermenTIvm % xakiere vs % aocoay

Ao 33 wraTamme Bpazeail

Cermest — s =
‘ s di T -
. . . - <
Hibernating High-Vakie i/ -
e
st/ Low-\alue -
L
BLov:l / Chamoion B
— e - v
{ / Nesw CUusiomeses .‘:‘ .' . 2
K .

Pucynok 3.7 — CunxponizoBana dinpTpaiis 3a cermeHToM Loyal / Champions: ctopinka

«Ornsamy»
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Awanitvusa getanisauin RFM.cermenTin
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Pucynox 3.8 — CunxponizoBana ¢uibTpartiis 3a cermenToM Loyal / Champions: cropinka

«Anamtuka RFM»

3.11. AnagiTu4Ha iHTepnpeTanis pe3yJbTaTiB Ta NPAKTUYHA HIHHICTH
cCHCTEMH

Po3pobniena ananiTu4Ha cuctema J103BOJIsi€ CHOPMYITIOBATH HHU3KY MPAKTUYHO
3HAYYIIMX BHUCHOBKIB III0JI0 KJIEHTCbKOI 0a3u  JOCHIKYyBaHOro €-commerce
Mapketiieiicy. KiirouoBuM BUCHOBKOM € BUSIBJIEHHS KPUTUYHOI KOHIIEHTPAILIIi I0XOTY:
cermenT Hibernating High-V alue, oxommroroun nue 34,85 % kiienTiB, reHepye 61,85 %
CyMapHOTO JOXOIY, OJHAK Il KIIEHTH HEe 3A1MCHIOBAJIN MOKYIIOK Y CepEIHbOMY IOHA/T
NeB'saTh MicsiiB. [le o3Havae, Mo OCHOBHE JHKEPETIo T0XO0Ty HiAMPUEMCTBA IepedyBae y
30HI BHCOKOI'O PHU3HMKY BIATOKY, 1 pEaKTHBaIlil caMe IbOTO CErMeHTa Mae OyTH
CTpaTETIYHUM TIPIOPUTETOM.

JIpyrum BaKJIMBUM BUCHOBKOM € BUCOKA YaCcTKa OJHOPA30BHX MOKYIIIIIB: MMOHAT 96

% KJIIEHTIB 3A1MCHUIIM JIMIIE OJHY MOKYNKY. [le xapakTepHO 1Jisi MapKeTILIehC-MOoAei
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PUHKY, IO PO3BUBAETHCA, Ta BKa3y€ HAa HEPO3BUHEHICTh MEXaHI3MIB (OpMYBaHHS
nosutbHOCTI. CermenT Loyal / Champions, o qeMoHCTpy€e MOBTOPHI MOKYITKH, CTAHOBUTH
mumie 3,00 % 0a3u, MO MAKPECHioe 3HAYHWM TOTEHIall 3pOCTaHHS 3a PaxyHOK
CTUMYJIIOBaHHS TOBTOPHUX TPaH3aKIIIil.

Ha ocHoB1 mpoBeseHoi cerMeHTarlli copMysbOBaHO aJanTOBaHI MapKETHHIOBI
pexomenanii 1y KoskHoi rpynu. st cermenta Hibernating High-Vaue mortiiasai win-
back kammanii 3 mepcoHani30BaHUME TPOIO3UITISIMU Ta HaraxyBaHHIMHA; Uit Recent /
New Customers — mporpamu KOHBepCii B JOSJIbHMX KIIEHTIB yepe3 Welcome-cepii Ta
pexomenIanii cymyTHix ToBapis; s Loyal / Champions— nporpamu yrpuManss ta VI P-
npusinei; mist Lost / Low-Vaue — miHiMizallis MapKeTHHTOBUX BUTPAT a00 BUKIIFOUCHHS
3 aKTUBHUX KaMITaHIH.

[IpakTyHa MIHHICTH PO3pOOJIEHOI CUCTEMHU MOJSATra€ y KuUIbKOX acmekrtax. Ilo-
nepiie, cucreMa 3abe3rnedye rnepexij Bij IHTYiTUBHOTO JI0 JAHUX-KEPOBAHOTO MiJIX0/1y B
CerMEHTaIlll KJII€HTIB, M0 MiJBHIIYE OOIPYHTOBAHICTb MApPKETHHTOBUX pilieHb. [lo-
Jpyre, peajizailisi Ha OCHOBI BIAKPUTHUX Ta 0€3KOIITOBHUX 1HCTpYMEHTIB (R ta Power Bl
Desktop) poOuTh crcTeMy TOCTYIHOIO I MAJoOro Ta cepenHboro OizHecy. Ilo-Tpere,
MOJAYJIbHA apXITEKTypa J03BOJIsI€ aanTyBaTH CUCTEMY 1] IaHi 1HIIKUX TIAIPUEMCTB 0e3
ICTOTHUX MOJU(DIKallid — JOCTaTHO 3aMIHUTH BXIJHUN JaTaceT, 30€piruu CTPYKTypy
RFM-nioka3nukiB. [lo-ueTBepre, iHTEpaKTUBHHMI AamOop 3HMXKYE Oap'ep BXOMy s
HETEXHIYHUX KOPUCTYBauiB, JO3BOJSIOYM 1M CAMOCTIMHO TIPOBOAMTH aHAJTITUYHI
JTIOCIIKEHHS.

Takum uYMHOM, po3po0JieHAa aHaIITUYHA CHCTEMa CerMEeHTallli KIIEHTIB €
3aBEpPIICHNM TPAKTHYHUM pIIICHHSAM, IO MOEIHYE CTAaTHCTUYHY OOIPYHTOBAHICTH
METO/[IB MAalIMHHOTO HaBYaHHS 3 JOCTYIHICTIO 1HTEpaKTUBHOI Oi3HEC-aHAJITUKU, Ta
MOKe OyTH BUKOpPHUCTaHA JJisl MiABUIIEHHS €EeKTUBHOCTI MAPKETUHIOBOI JAISTIBHOCTI €-

COMMErCe miAMPUEMCTB.
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BucnoBku 10 po3uinay 3

VY TpeThoMy po3aiii po3po0JICHO Ta peali30BaHO aHATITHYHY CHCTEMY CETMEHTAIi1
KJIIEHTIB, 110 I1HTETPYE CTAaTUCTUYHY OOpOOKY JaHHX MOBOK R 3 1HTepakTHMBHOIO
Bigyamizaiiiero 3acooamu Power Bl. CrnpoekToBaHO apXiTEKTypy CHUCTEMH Ha OCHOBI
NPUHLNIY cJa0Koi 3B'S3aHOCTI  KOMITOHEHTIB, 110 3a0e3medyye 11 THYYKICTb,
BIITBOPIOBAHICTH Ta MOKJIMBICTH aJIanTaIli.

PeanizoBaHo mporpaMHi MOZYJIl 3aBaHTaXEHHs Ta 1HTerpamii 1aHuX, GopMyBaHHs
RFM -noka3HukiB, KinacTepu3aiii MmeTogoM K-means ta ekcropTy pe3yJibTaTiB, HaBEJICHO
KJIFOUOBI (PparMEeHTH KOMY.

Po3pobieno cemantuuny mojeinb nqanux y Power Bl, o Bkitouae o04MCiIroBaH1
CTOBMII JJIi KOPEKTHOTO TIEPETBOPEHHS YUCIOBUX TOKa3HUKIB Ta DAX-merpux s
O0OYHMCIICHHSI KJIIOUOBUX aHAJITUUYHUX MMOKA3HUKIB.

OnucaHo MexXaHi3MU IHTEPAKTUBHOCTI JaIIOOpAY Ta THUIIOBI CLEHapli HOTro
BUKOpUCTaHHA. [IpoBeleHO aHaMITHYHY I1HTEpHpETallil0 OTPUMAHUX pPE3YJbTaTiB,
c(hopMyJILOBAHO aJIaTOBaHI MApKETHHTOBI pEeKOMEHAAIlli JJisl KOXKHOTO CETMEHTa Ta

OOTPYHTOBAHO MPAKTUYHY IIHHICTh PO3POOJIECHOI CUCTEMH.
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BUCHOBKU
VY kBamidikauiiiHii (0akamaBpchKii) poOOTI BHPIIIEHO aKTyajdbHE MPaKTUUHE
3aBJaHHS — PO3pOOJCHO aHAJITUYHY CHCTEMY CETMEHTaIlli KIIE€HTIB eJeKTPOHHOI
KOMepIIii Ha OCHOB1 METO/IIB CTATUCTUYHOT'O HABYAHHS 13 3aCTOCYBAaHHSIM 1HCTPYMEHTIB
013Hec-aHamiTuku. [locTaBiaeHy METy TOCATHYTO, YC1 BU3HAUEHI 3aBIaHHSI BUKOHAHO, 1110
J103BOJIsIE CPOPMYITIOBATH TaKl BUCHOBKH.

e Jlocmi/pkeHO TEOpPeTHYHI OCHOBM CETMEHTallli KJI€HTIB Ta METOJU
CTaTUCTUYHOrO HaByaHHA. OOIPYHTOBAHO JOLLIBHICTh BUKOPUCTAHHS
ITOBEIIHKOBOI CErMeHTallli Ha OCHOB1 TpaH3aKIIMHUX JaHUX, a TaKOXK
anroputMy K-means y noeananui 3 RFM-ananizom sik MeTo10510r14HOT
OCHOBH CHCTEMH.

e BukonHaHo MOBHMI NMKJI MATOTOBKM JAHUX: OYHIICHHS, 1HTETpaIlilo Ta
dopmyBanns RFM-nokazuukis st 93 349 kimientiB. [loOyaoBaHo
KJIacTepHy Mozesnb K-means, /uis sikoi onTuMallbHO BUSHAYEHO 4 CETMEHTH,
1110 3a0€3MeYii MPUNHATHY SKICTh KIacTepu3arlii.

e PeanizoBano nporpaMHy 4acTHHY CUCTeMH B R Ta aHaTITHUHMIA Hamoops y
Power Bl 3 oOuuncitoBaHnME METPUKAMH Ta Bi3yalli3allisiMu, 110 3a0e3rneuye
B1ITBOPIOBAHICTh, HAOYHICTh Ta IHCTPYMEHTAJIbHY NPUIATHICTD PIIIICHHS.

e [IpoiHTepnpeToBaHO OTPUMaHiI CErMEHTH Ta C(HOPMOBAHO MAPKETHHTOBI
pexkomenpanii. Bussieno, mo cerment Hibernating High-Vaue renepye
OCHOBHY 4acTKy aoxonay (61,85 %), 1110 BU3Ha4a€ HOTo SIK MP1OPUTECTHHUH JIs
peaktuBailii. OKpecieHO MEPCHNEeKTUBH MOJATBIIOT0 PO3BUTKY CHUCTEMH,
30KpeMa 1HTErparito IPOTHO3HUX MOJCICH Ta aBTOMATH3allif0 OHOBJICHHS
CerMeHTallii.

[IpakTuHa WIHHICTH POOOTH TMOJATa€E y CTBOPEHHI 3aBEpPIIEHOTO PIIICHHS Ha
ocHOBI BigkpuTux iHCTpyMeHTiB (R Ta Power Bl Desktop), mocTymHoro Ta mpuaaTHoro

710 ajanTaili mja JaHi 1HIUX manpueMcTB. [lepcrieKTUBHUMU HampsiMaMU MOJAbITUX
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JOCIIDKeHb € 1HTErpallisi TPOTHO3HUX MOJIeel Mepexoy KIIE€HTIB MK CEerMEHTaMH,
BpaxyBaHHS YacOBOi AWHAMIKHM KYMiBEJIHHOI MOBEMIHKH Ta aBTOMATH3allisi OHOBJICHHS

CEerMEHTaIlIITHOT MOJIEJII B PeXKUMI1, HAOIMKEHOMY JI0 PEaJIbHOTO Yacy.
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JOJATOK A
[TporpaMuuii KO 3aBaHTaKEHHS, OYMINCHHS Ta iHTErpalii qaHux (MoBa R)
i nstall.packages(c("tidyverse", "lubridate", "cluster", "factoextra",
"NoCl ust "))

l'ibrary(tidyverse)
l'ibrary(lubridate)
l'i brary(cl uster)

| ibrary(factoextra)

setwd("C./olist")
dir.create("output”, showharni ngs = FALSE)

set.seed(42)

orders <- read_csv("olist_orders_dataset.csv", show_col _types
= FALSE)

cust onmers <- read_csv("olist_custoners_dataset.csv",
show col types = FALSE)

itens <- read_csv("olist_order _itens_dataset.csv", show col _types
= FALSE)

paynment s <-

read_csv("olist_order_paynents_dataset.csv", show col types = FALSE)

cat (" OBCAI'YM BXIIOHVX TABJIMIL \n")

cat ("orders: ", nroworders), S\

cat ("customers:", nrow (customers), " (yHikanpHUxX:",
n_di stinct (cust oner s$cust oner _uni que_id), ")\n")

cat("itemns: ", nrow(itens), "\l

cat ("paynents: ", nrow(paynments), "\n\n")

cat (" OUMIEHHA IAHUX \n")
cat ("Pozsmomin crarycis 3amoBjieHb:\N")
print(tabl e(orders$order_status))

orders_clean <- orders %%

filter(order_status == "delivered') %%

filter(!is.na(order _delivered_custoner_date))
cat ("\ nllicna dinbrpauii delivered + HaaBHicTbL maTm mocrTaBkM:",

nrow (orders clean), "samosnens\Nn")

orders_clean <- orders_clean %%

nmut at e( or der _pur chase_ti nest anp =
ynmd_hns(order _purchase_tinmestanp))

order totals <- itens %%
group_by(order_id) %%
summari se(
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order _total price = sum(price),
order _total _freight = sunm(freight_val ue),
n_itens = n().,
.groups = "drop"
) %%
nmut at e(order _total = order _total _price + order _total freight)

df <- orders_cl ean %%
i nner _j oi n(custoners, by = "custoner id")

df <- df %%
i nner _join(order_totals, by = "order _id")

cat ("\ nllincymkoBa TpaH3akuirua Tabmuiga:", nrow(df), "pamkis,",
n_di stinct (df $customer unique id), "yuikambHux xsientis\n\n")

ref date <- max(df$order purchase_tinmestanp) + days(1)
cat (" RFM AHAJII3 \n")
cat ("PedepeHcHa maTa aHanisy:", format (ref date, "$Y-%m%l"), "\n\n")

rfm<- df %%
group_by(custoner _uni que_id) %%
sumari se(
Recency = as.nuneric(difftinme(ref_date,
max(order _purchase_tinmestanp), units = "days")),
Frequency = n_distinct(order _id),
Monet ary sunm(order total),
. groups "drop"

)

cat (" RFM ra6muus cpopmopasa:", nrow(rfm), "kmiexris)n")
cat ("\ nommucosa crarucruxka RFM\n")
print(summary(rfnf, c("Recency", "Frequency", "Monetary")]))

skewness <- function(x) {
m <- nmean(x); s <- sd(x)
nean((x - mM~3) / s”3

cat ("\n ACMMETPIS POBIOIIJIIB \n")

cat(sprintf("Recency : raw = %2f | log = % 2f\n"

skewness(rf nBRecency), skewness(| oglp(rfn#Recency))))
cat(sprintf("Frequency: raw = % 2f | log = % 2f\n",

skewness(rf nsFr equency), skewness( | oglp(rf n$Frequency))))
cat(sprintf("Mnetary : raw = % 2f | log = % 2f\n"

skewness(rf nMonet ary), skewness(loglp(rfnBMnetary))))

cat ("\'n KOPEJIALIVHA MATPUIA RFM \n")
print(round(cor(rfni, c("Recency", "Frequency", "Mnetary")]), 3))
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pi vot | onger (c(Recency, Frequency, Monetary), names_to = "netric"
values _to = "value") %%

ggpl ot (aes(val ue)) +

geom hi stogram bins = 40, fill = "grey40", color = "white") +

facet_wrap(~netric, scales = "free") +

labs (title = "Pozmomimm RFM-nokasxuukir", x = NULL, y = "KinmebxicTb
kJlieuris") +

t heme_m ni mal (base_si ze = 12)
ggsave("output/fig_rfmdistributions. png", p_dist,
= 4, dpi = 150)

m cap <- quantile(rfnmbMnetary, 0.99)
cat (sprintf("\n99-# nepuenruns Monetary: RS %
obmexeno)\ n", m.cap))

L2 15

W dt

rfm<- rfm %% nut at e( Monet ary_capped = pm n(Mnetary,

rfms<- rfm %%

nmut at e(
log R = | oglp(Recency),
log F = | oglp(Frequency),
|l og M = | oglp(Monetary capped)
)
X <- scale(rfnf, c("log_ R, "log_F", "log M)])

cat ("\ n BM3HAUYEHHA ONTUMAJILHOTO K \n")

wess <- sapply(2:7, function(k) {

km <- kneans(X, centers = k, nstart = 10, iter.mx =

kntht ot . wi t hi nss
})

set.seed(42)

sanpl e_idx <- sanpl e(seqg_len(nrow X)), 5000)

X sanple <- X sanple_idx, ]

sil <- sapply(2:7, function(k) {
km <- kneans(X_sanple, centers = k, nstart = 10,
ss <- sil houette(knfcl uster, dist(X sanple))
mean(ss[, 3])

})

k eval <- data.frame(K = 2:7, WSS = round(wcss
round(sil, 3))

cat ("\ nTabmmusa ouinosanusa K:\n")

print(k_eval)

wite csv(k_eval, "output/k _sel ection.csv")

p_el bow <- ggpl ot (k_eval, aes(K, WCSS)) +

iter

1),

(3HAUeHHH

h

m cap))

50)

.max = 50)

Si | houette

10, height

BUIIE
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geomline(color = "steelblue") + geompoint(size = 3, color =
"steel bl ue") +
labs(title = "Meronm nikTa (Elbow method)", x = "KinbkicTh kJlacTepisn

K', y = "WSS") +

t heme_m ni mal (base_si ze = 12)
ggsave("output/fig_el bow png", p_elbow, width = 6, height = 4, dpi
150)

p sil <- ggplot(k _eval, aes(K, Silhouette)) +

geom |ine(color = "darkorange") + geompoint(size = 3, color =
"dar korange") +

labs (title = "Koediuienr cunyery", x = "KimepkicTe xjacTepir K", y =
"Cepenuim cuayetr") +

t heme_mi ni mal (base_si ze = 12)
ggsave("output/fig_sil houette.png", p_sil, width = 6, height = 4, dp
= 150)

cat ("\ n MOBYIOBA MOJEJI K- MEANS (K=4) \n")
set.seed(42)
kmfinal <- kmeans(X, centers = 4, nstart = 25, iter.nmax = 50)

rfrbcluster <- kmfinal $cl uster

cat ("WCSS (tot.withinss):", round(kmfinal $tot.w thinss, 1), "\n")
cat (" Bet ween/ Tot al SS: ", round(km fi nal $bet weenss / km fi nal $t ot ss,
3), "\n\n")

cat ("Poamipu kmacTepis:\n")
print(table(rfnscluster))

profile <- rfm %%
group_by(cluster) %%
sumari se(

n = n(),
R _nean = round(nean( Recency), 1),
F_nean = round( mean( Frequency), 2),
M nean = round(nmean( Monetary), 2),
M sum = round(sun( Monetary), 2),
. groups = "drop"
) %%
mut at e(
share_pct round(n / sum(n) * 100, 2),

rev_share_pct
)
cat ("\ n=== NPO®IJI CETMEHTIB ===\n")
print(as.data.frame(profile))
wite csv(profile, "output/cluster profile.csv")

round(M sum/ sum(Msun) * 100, 2)

seg _nanes <- profile %%
nmut at e( segnent = case_when(
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F nean > 1.5 ~ "Loyal / Chanpions",
R nmean < 100 ~ "Recent / New Custoners",
M nean > nedi an(profil e$M nean) ~ "Hi bernating Hi gh-Val ue"
TRUE ~ "Lost / Low- Val ue"

)) %%

sel ect(cluster, segnent)
rfm<- rfm%% I eft _join(seg _nanes, by = "c
cat ("\n PO3IOIIJ MO CET'MEHTAX \n")
print(tabl e(rfnbsegnent))

uster")

p_clusters <- fviz_cluster(kmfinal, data = X
geom = "point", alpha = 0.3,
pal ette = SO ggt hene

theme_mnimal ()) +

| abs(title = "Kmacrepu xieHTiB (DpPOCTip TOJIOBHUX KOMIIOHEHT) ")
ggsave("output/fig_clusters_pca.png”, p_clusters, wdth = 7, height
5, dpi =".150)

p_scatter <- ggplot(rfm aes(Recency, Mnetary, color = segnent)) +
geom poi nt (al pha = 0.3, size = 0.8) +
scale_y |0gl10() +

labs (title = "CermeHTHM kJjieHTime: Recency vs Monetary",
x = "Recency (mHiB)", y = "Monetary (RS, msor-mkajsa)", color =
"CermeHnt") +

t heme_m ni mal (base_si ze = 12)
ggsave("output/fig_scatter segments.png", p_scatter, width = 8, height
= 5, /dpi. =150)

geo <- df %%
group_by(custoner _uni que_id) %%
summari se(custonmer _state = first(custoner_state),
custoner _city = first(customer_city), .groups = "drop")

power bi _export <- rfm %%
| eft _join(geo, by = "custoner_unique_id") %%
sel ect (cust oner _uni que_i d, Recency, Frequency, Mnetary,
cluster, segnent, custoner state, custonmer _city)

write _csv(powerbi export, "output/olist _segnments powerbi.csv")

cat ("\ n>>> darin s Power BT 36EepexeHo :
out put/oli st_segnents_powerbi.csv\in")

cat (">>> Pagkis:", nrow(powerbi export), "\n")




